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Sparks | 


No, Torquey, the Soapbox Derby 
is not a speech marathon for out- 
door spellbinders. 


* * * 











The riches from Aladdin’s lamp | 


were trifles compared to bribes 
offered dealers for new cars. 
* * ~ 


Good thing there is already a 
Washington monument, because 
monumental achievements are a 
rarity there now. 

* * * 


How long will weak politicians 
and labor leaders be allowed to 
proceed on the theory that U. S. 
means “us suckers”’—the public? 

* * * 


“Waiting is tough on us, too!” 
says a current Packard newspa- 
per ad—to which the brethren in 
our industry will say “Amen!” 

* * * 


With Good Pay, Too 


Too many labor leaders are ob- 
sessed with the idea that man’s 
main vocation should be a vaca- 
tion every work-day. 

* oa * 


‘Where to Buy’ Dept. 


Hub caps stolen from parked 
cars in Newark, N. J., eventually 
find their way to the black mar- 
ket, police claim. 

* os * 


As You Expected 


Pledged to remove controls from 


private industry as rapidly as pos- 
sible, CPA actually added seven 


and removed one between March | 


11 and June 17. 
os a Of 


Good News 


Insured unemployment dropped | 
to 3,294,000 in the week ended June | 


1 from 3,299,700 in the preceding 
week, the Social Security Board 
reported last week. 


* * * 


Cave City, That Is 


Cave City, Ark., prohibits “ex- 
cessive and unreasonable noises 
in motor car operation” and 
“parking on sidewalks,” but is 
said to believe that the automo- 
bile is here to stay. 


* * * 


Peace Gesture? 


Because of a “gesture toward 
good labor relations,” Michael P. 
Brindle has been reinstated by 
the management of Fisher Body 
plant at Ionia, Mich. President of 
the UAW-CIO local, Brindle was 
laid off during a reduction of em- 
ployes in April. 


* * * 


See You Later 


In a palm-size capsule, a wire- 
recording of the pioneer’s voices 
and a spoken description of all 
major events at the recent Auto- 
motive Golden Jubilee have been 
sealed for reproduction in 1996. 
Will look forward to seeing you 
on that happy occasion! 

+ * * 


First Mile 


Detroit city council has approved 
the erection of a sign commemorat- 
ing the first rural mile of concrete 
paved road in the world. Comple- 
tion of the strip, now a part of 
Woodward Ave., in the city, is 


eredit to the efforts of Horatio S. 
(“Good Roads”) Earle. 


| 


| AUTOMOTIVE NEWS 


First Half Output 


Totals 976,211 
Cars, Trucks 


1,680,000 Cars Lost 
By Strikes, Tieups; 
62,488 Built in Week 


By Mel Humphrey 
Associate Editor 


DETROIT. — U. S. auto 
makers wound up the first 


'half of 1946 assemblies by 


turning out an estimated 47,- 
226 cars and 15,262 trucks 


last week, raising the total output 
so far this year to 976,211 cars and 
trucks. 

The industry fell short last week 
by only 3,277 vehicles of the post- 
war peak of 65,725 units built in 


|the week ended May 11, according 


to Automotive News estimates. 


Although Ford’s Rouge plant op- 
erated throughout last week, sev- 
eral of its assembly plants did not 
get underway until late in the week 
and five Ford assembly units are 
not expected to resume output un- 
til next week, accounting for the 
U. S. auto 
plants missing 
a peak - week 





Prodaction Estimate oo). 
In the first 
1941 six months of 
125,10 | this year, U. 
| S. auto firms 
assembled an 
estimated 643,- 
Last 225 cars and 
WEEK 333,616 trucks. 
62, = Tota! output 
of cars and 
trucks in U. 
a prev. S- and Canada 
WEEK in the first six 


| about one- 


}turned out in the 
| 1941, according to AuToMoTIvE NEws 


months of this 


year is esti- 
mated at 1,- 
031,319, only 


third of the 
3,091,704 units 
like period of 


tabulations. 


| During June, an_ estimated 


152,355 cars and 55,208 trucks 
were built by U. S. manufactur- 
ers, compared with the official 
government total of 227,598 ve- 
hicles in May. The tally of cars 
in June fell only 593 units short 
of 152,948 in May. 

Even if passenger car assemblies 
are boosted 50 percent for the next 
six months, only slightly over 1, 











For complete production totals 
by makes, see table, Page 6. 


600,000 cars would be tallied this 
year. 

Passenger car production was 
1,680,000 below schedule in the 
first half of 1946 and $1,500,000,000 
in sales have been lost, according 
to George Romney, general man- 

(See OUTPUT, Page 6, Col. 5) 





By Mac Gordon 
Staff Writer 

DETROIT.—Normalcy was grad- 
|ually returning last week to the 
nation’s new-car industry on the 
eve of the second year of postwar 
production. 

While shortages of parts and 
basic materials still reared up as 
production threats, the overall sit- 
uation was regarded as the bright- 
est in months. As a result, the in- 
dustry was girding for a second 
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THIS WEEK—NET PAID ABC 


24.517 


$6 Per Year, 15c Per Copy 





Prewar Dealer Discounts 


Likely Before End of J uly 








Tires to Get More Natural | 
As Synthetic Runs Short 


WASHINGTON. — Reversing the 
wartime procedure, natural rubber 
is coming to the rescue of syn- 
thetic in tire building, under a 
plan being considered by the CPA. 

Only Army-Navy approval is 
needed to channel the nation’s 
stockpile of natural rubber tempo- 
rarily into tire plants, which are 
acutely short of GRS synthetic due 
to the diversion of grain to Europe 
and the recent coal strike which 
held up styrene production. 

Under CPA’s proposal the crude 
rubber content in all types of 
tires will be increased consider- 








became the 
owner of a 1947 automobile when a Stude- 
baker two-door sedan was delivered to 


WOUNDED EX-GI first 


Finis Martin at Vaughan Veterans’ hos- 
pital in Maywood, Ill. Martin was selected 
from a long list of prospective purchasers 
because of his service record and his ur- 
gent need for a car to support his wife and 
two small children. Martin here gets the 
keys from Roy Keeling, general manager 
of the Studebaker Sales Co. of Chicago. 


New Packard 
Due in Late °47; 
Output Rising 


DETROIT.—No new Packard 
models will be introduced in 1946, 
it was disclosed last week by Geo. 
T. Christopher, president and gen- 
eral manager, who said major 
changes in this year’s Packard cars 
will be deferred “at least until 
well into 1947.” 

By avoiding the production lag 
incurred in new model change- 
over, Christopher explained, Pack- 
ard will maintain the flow of pres- 
ent cars to the large number of 

(See PACKARD, Page 22, Col. 4) 











| half effort expected to sweep 1946 
auto output above the 2,000,000 
mark. 

Shadows on the outlook were 
cast by the continuing strikes at 
Chrysler of Canada, the only auto 
assembler down, and at three 
truck manufacturers, White, 
Mack and Diamond T. 

Strikes against three nut and 
bolt fabricators have made those 
items the most serious remaining 
shortage. A lack of silver for dis- 


ably, with that of heavy-duty 
truck tires (8.25 and up) boosted 
from 65 to 92 percent natural rub- 


ber, for instance. The percentages | 
would be lower as the tires dim- | 


inished in size. 


However, it is pointed out that 
even the 92 percent natural rubber 
tire would not approach prewar 
performance, due to the poorer 
quality of crude on hand. 


This is caused by the fact that 
much of the crude on hand is wild 
rubber obtained from Africa and 
South America and therefore is 
not up to par with that from cul- 
tivated plantations in the Far East. 

Diversion of grain to Europe has 
reduced production of synthetic 
rubber sharply, with that made 
from a petroleum base unable to 
meet the greatly accelerated out- 
put of tires. 

It is estimated that each tire 
uses enough wheat to make 12 
loaves of bread, and under 
UNRRA’s program there will be 
4,000,000 fewer tires produced this 
year. 

Styrene and butadiene (made 
from grain or petroleum) are the 
chief ingredients of synthetic rub- 
ber. Styrene is made from coal and 
therefore its supply has been short- 
ened by the long miners’ strike. 

* ca © 


Premium Tire Is Due 


In Fall, McQueen Says 
CLEVELAND. — The premium 

automobile tire, which has not been 

made since January, 1942, will re- 


turn to the roads of America in the | 


fall, L. A. McQueen, vice-president 
of General Tire & Rubber Co., pre- 
dicted here last week. 


“The demand for the premium 
tire is terrific,’ he told General 
Tire dealers here. “But we will not 
make one until we are sure that 
we can restore the prewar quality. 
During the war the regulations pre- 
vented us from making premium 
tires. Those restrictions have been 
partially removed, but we are un- 
able to get the materials we need 
at present. 


In addressing a General Tire 
sales conference, McQueen pointed 








out that wheat originally earmark- | 


ed to: make synthetic rubber has 


been transferred to UNRRA, and} 
as a result there will be 4,000,000) 


fewer tires for American use. He 
added that “each tire contains 


enough wheat to make 12 loaves of | 


bread.” 


New Labor Pacts Improve Auto Outlook 


tributor contact points was also 
classed as threatening. 

But on a broad basis, the supply 
situation showed definite improve- 
ment. Optimism sprang chiefly 
from the price relief promised in 
the OPA extension bill and addi- 
tional strike settlements at key 
feeder plants. 

Last week’s labor agreements 
are slated to restore the shorted 
supplies of springs, brass and 
axle housings. Absence of these 

(Continued on Page 20, Col. 1) 





| the 


|business conditions today, 


Expected Veto 
May Be Killed 


Both Houses Show 
Big Margins for 
Bill as Written 


By William Ullman 
Washington Correspondent 


WASHINGTON.—The OPA 
extension bill, containing the 
Crawford amendment which 
would legally restore normal 


peacetime dealer discounts as 
of today (July 1), passed the Sen- 
ate 47 to 23 on Friday and was 
sent to President Truman. The 
House previously had approved 
the conference report and bill, 
265-105. 

At press time Friday it was ex- 
pected that the President would 
veto the bill over the weekend and 
ask Congress for a temporary ex- 
tension of the present OPA act, 
pending writing of a new bill. 

Votes in both houses, however, 
indicated that the expected veto 
could be overridden. 

Both Speaker Rayburn of the 
House and Majority Leader Bark- 
ley of the Senate told Congress 
that it was either the bill as 
passed, or nothing. Sen. Taft and 
other Republican leaders made 
similar statements. 

The Crawford amendment in the 
final bill was, except for two minor 
changes, the same as it was intro- 
duced in the House under NADA 
sponsorship several weeks ago. 

The only changes in the wording 
were of a clarifying nature. They 
provide for regular markups for 
dealers, where trade discounts do 
not apply, and make more definite 
the fact that the amendment re- 
stores trade discounts in effect in 
peacetime. 

Another amendment added in the 
Senate also will temporarily affect 
operation of the Crawford 
amendment. That is the final para- 
graph of the bill as passed, provid- 
ing that OPA shall have a maxi- 
mum of 30 days in which to read- 
just prices in line with the new 
amendments. 


This means that while the res- 
(Continued on Page 22, Col. 1) 


Would Price Rise 
Without OPA? 
Cadillac Says No 


By Bob Finlay 

Managing Editor 
DETROIT. — Cadillac would not 
raise prices even though all con- 
trols were lifted, John F. Gordon 





| asserted last week at a conference 

called to introduce him to the press 
lin his new capacity of general 
| manager. 


Gordon pointed out that distorted 
which 
are causing Cadillac to lose money, 
provide no basis for projecting fu- 
ture costs. 

As a matter of fact, he said, the 
price trend would probably be 
downward after the removal of 
price controls, since that action 
would clear the way for greater 
production. 


Gordon and Sales Chief Don " 


Ahrens, who likewise attended 
(See CADILLAC, Page 21, Col. 3) 
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most difficult times. 


A KAISER SPECIAL off Kaiser-Frazer’s pilot production line is backed aboard a 
railway car in the Willow Run plant as Kaiser-Frazer and Graham-Paige make their 
first shipment to distributors. The first two cars, a Kaiser Special and a Frazer, were 
sent to Muntz Car Co. in Los Angeles. Full assembly-line production of the cars is still 
® month or so off. Service Manager Frank A. Detwiler directs the loading. 


Kaiser Special Details Given; 


First Pilot Car Shipped 


WILLOW RUN.—General fea- 
tures of the 1947 Kaiser Special 
were announced Friday by W. A. 
MacDonald, vice-president in 
charge of sales of Kaiser-Frazer 
Corp. 

Joseph W. Frazer, president of 
K-F and Graham-Paige, also re- 
vealed last week that Kaiser and 
Frazer cars off the pilot produc- 
tion line have been shipped to 
Muntz Motor in Los Angeles and 
Regional Motor Sales in New York 
for public display. 

However, full production-line as- 
sembly of the cars is still a month 
or so away, it is learned. 


The new Kaiser Special, first 
publicly announced on May 31, 
combines advanced body styling 
features, which, K-F says, provide 
unprecedented seating capacity, 
with conventional rear-drive me- 
chanical features, including a 100- 
horsepower, six-cylinder engine de- 


Macauley Gets 
Clifton Award 
At AMA Parley 


DETROIT.—Alvan Macauley, for 
18 years president of the Automo- 
bile Manufacturers Assn. was 
presented the 
Charles Clifton 
automotive award 
in recognition of 
his distinguished 
service at the an- 
nual meeting of 
the association 
last week at 
Bloomfield Hills 
Country club. 

Macauley, who 
is chairman of 
Packard, became 
the sixteenth au- 
tomotive pioneer to receive the 
award, which was designated at 
the meeting as the official award 
for merit of the industry. He has 
been an automotive industry lead- 
er for more than a third of a cen- 
tury. 

The citation accompanying the 
award cited Macauley for his 18 
consecutive years as “guiding spirit 
of the motor industry.” 

“You have contributed greatly to 
the public recognition of its place 
as America’s foremost manufac- 
turing industry,” it said. “You have 
been an inspiring leader in achiev- 
ing automotive teamwork in pro- 
duction of war materials for World 
War II. You have loyally devoted 
your time to the purpose of pre- 
serving and improving the Ameri- 
can way of life.” 

Macauley served as president of 








Alvan Macauley 


| AMA from 1928 to February, 1946, 


some of the industry’s 


The award 


was presented to Macauley by C. 















Wilson, president of General 
and a director of AMA. 


_ Shantz Estate $66,015 
ST. LOUIS.—Benjamin J. Shantz, 
psi of an auto parts firm 
his name, who died Apr. 
_ left an estate valued at $66,015. 
an re intestate, is sur- 
| by. 


” ‘lef 














widow, a son and a| 


veloped by the company in coop- 


eration with Continental Motors 
Corp. 
Careful attention to features 


which provide passenger safety, 
comfort and roadability were giv- 
en in designing the car, MacDon- 
ald said. These features include a 
rigid box-type frame, all-steel body 
with safety glass throughout, large 
self-centering hydraulic brakes and 
extra wide wheel rims which give 
greater steering safety and stabil- 
ity on turns at high speeds. 

Longer stroked shock absorbers 
have been incorporated into the 
chassis design to provide riding 
comfort and to enable the driver 
to maintain control at high speeds. 
Helical springs are used in the 
front suspension, and semi-elliptic 
springs, rubber mounted with rub- 
ber inserts between the leaves, are 
used in the rear. 

With an overall length of 203 
inches, the Kaiser Special has a 
loaded height of 64% inches, and 
is 72% inches wide at its widest 
point. The front and rear treads 
are 58 and 60 inches, respectively, 
and the tire size, 15x6.50. 

Increased visibility is provided 
by a two-piece windshield with a 
total area of 765 square inches, 
approximately 100 square inches 
greater than the windshield areas 
of most competitive models, the 
company says. The pillar posts 
have been moved back, increasing 
the angle of the windshield and 
providing greater side vision for 
the driver. 

Push button door latches feature 
the interior. Deep cushion seats, 
62 inches wide both front and rear, 
provide the exceptionally wide seat- 
ing capacity. This extra width, ap- 
proximately 64 inches from door 
to door, was achieved by moving 
the passenger compartment for- 
ward of both the wheel housings 
and the rear axle. 

The engine, of L-head design, 
has a piston displacement of 226 
cubic inches, and a bore and 
stroke of 3 5/16 and 4% inches, 
respectively. Ideal for today’s im- 
proved gasolines, the compression 
ratio is 7.3:1. Other power plant 
features include a forged counter- 
weighted crankshaft with four 
main bearings, rubber engine 
mountings and an automatic choke. 
The SAE horsepower is 26.3. 


Top Trucks 


Registrations as reported in 
Automotive News today: 





1946 1941 
Pos. Make Pos. 
1—36,278 Ford 68,427— 2 
2—23,749 Dodge 18,377— 4 
3—17,216 Internat’l 29,447— 3 
4—11,322 Chevrolet 69,091— 1 
5— 7,071 Willys 475—11 
6— 2,746 Mack 2,559— 7 
7— 2,708 Studebaker 1,1384— 9 
8— 2,557 White 2,760— 6 
9— 2,165 Reo 406—12 
10— 2,118 GMC 18,428— 5 
1l— 1,934 DiamondT 1,849— 8 
12— 1,096 Federal 480—10 
18— 466 Hudson 2718—13 
Total All Makes 
115,727 209,642 


For further details see Page 
16, this issue. 
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22 Enter Guilty Pleas 
In Black Mart Ring 


By Bernie Thomas 
Staff Writer 

DETROIT.— The government’s 
case against seven of the persons, 
including Ben Fishel, Cairo (IIl.) 
used-car auctioneer, indicted in the 
nation’s largest used-car black 
market ring, continued here this 
week before Federal Judge Arthur 
A. Koscinski and an all-women 
jury. 

Early last week, 22 of the orig- 
inal 31 indicted pleaded guilty and 
sentences were deferred pending 
probation reports. Two others were 
granted separate trials and the 
government indicated plans to use 
both as witnesses in the present 
case. 


Those on trial were: Gordon 
Ivey and Henton Farley, of Ben- 
ton, Ky.; John C. Nelson and 
John D. Lovins, of Paducah, Ky.; 
Noble Dick, of Murray, Ky.; Edd 
West, of Poplar Bluff, Mo., and 
Fishel. 


All seven _ were specifically 
charged with conspiracy to vio- 
late OPA regulations to the extent 
that they bought and sold used 


Coyle Succeeds 
Bradley As AMA | 


Board Secretary | 


DETROIT.— Marvin E. Coyle, 
General Motors executive vice-pres- 
ident, was elected a director of 
the Automobile 
Manufacturers 
Assn. at the an- 
nual meeting of 
the AMA mem- 
bership last 
week. 

Coyle succeeds 
Albert Bradley, 
of General Mo- 
tors. He was 
elected to serve 
as the new sec- 
retary of the 
board, a post for- 
merly held by Bradley, at a meet- 
ing of the directors following im- 
mediately upon the membership 
session. 


Directors who were reelected in- 
clude K. T. Keller, C. W. Nash, of 
Nash-Kelvinator, and A. Edward 
Barit, of Hudson. 

Other directors include: Robert 
F. Black, of White Motor; Paul 
G. Hoffman, of Studebaker; B. E. 
Hutchinson, of Chrysler; Alvan 
Macauley, of Packard; George W. 
Mason, of Nash-Kelvinator; P. V. 
Moulder, of International Harves- 
ter; C. T. Ruhf, of Mack Mfg., and 
Cc. E. Wilson, of GM. 

Officers of the association, be- 
sides Coyle, all reelected, are: Ma- 
son, president; Hoffman, vice- 
president; Black, vice-president; 
Alfred Reeves, advisory vice-presi- 
dent; Christopher, treasurer, and 
George Romney, general manager. 

The meetings were held at the 
Bloomfield Hills (Mich.) Country 
club. 





M. E. Coyle 


cars without regard for ceiling 
prices in both instances. 


OPA charged that the ring’s ac- | 


tivities spread over six states and 
involved the sale of more than 
5,000 used-cars at profits of $2,500,- 
000. 


Federal agents and OPA offi- 
cials explained that no legitimate 
new-car dealers were involved in 
the ring’s activities. In fact, they 
added, investigation was started 
at behest of legitimate dealers. 

Fishel, 33-year-old ex-GI, de- 
scribed as the ring leader, is said 
to have made profits of over $500,- 
000 by the sale of used-cars in the 
black market. It was _ further 
charged that Fishel’s used-car lot 
in Cairo was used as an “auction 
front” to dispose of cars after they 
were bought in Detroit. 

Fishel has said that his only part 
was concerned with the execution 
of the business and government 
forms to the transactions and that 
he was unaware of the illegality 
of the deals. 

U. S. Assistant Attorney Joseph 
C. Murphy told the jury that the 
ring had purchased cars in Detroit 
from private owners at “any price” 
since November, 1944. 

He said the cars were then 
driven to two focal points of 
operation (Cairo and Murray, 
Ky.) and sold at prices “highly 
in excess” of OPA ceilings to 
dealers and buyers who were 
lured through advertising from 
the South and Southwest. 

Those who plead guilty were 
John L. Robertson and Jack Sell- 
ers, of Detroit; David Morgan, 
John W. Farmer, Noble E. Lovine, 
William Fitts, B. H. Brown, Hoyt 
McClure, John C. Farmer, Floyd 
McGage, Leon Collie, Cross Spann 
jr., Ciebourne Adams, Keith Ken- 
nedy, Charles Roberts, Mason 
Thomas, Rudolph Furrel, Aubrey 
Hatcher, John L. Parker, and 
James Lassiter, of Murray, Ky.; 
Clifton B. Garrison, of Almo, Ky., 
and Fred Wyatt, Mayfield, Ky. 

Apparently suspicion of the ring 
became aroused when nearly all 
the cars on the streets of Cairo 
and about half those in Murray 
were found to be carrying Michi- 
gan license plates, OPA said. Vir- 
tually all the cars were purchased 
in Detroit through the black mar- 
ket depriving legitimate dealers 
here of $3,000,000. 

U. S. Attorneys Murphy and 
Frank X. Norris estimated the case 
would take a week to ten days for 
completion. 


Fort Wayne Police Find 


Eighth of Cars Defective 

FORT WAYNE, Ind—Of the 
4,663 cars examined in the Fort 
Wayne police safety check, 608 
were found defective, according to 
Police Chief Jule Stumpf who 
broke down the defects as follows: 

One hundred and _ thirty-nine 
brakes, 55 windshield wipers, 54 
horns, 147 lights, 36 tires, 200 tail- 
lights, 231 stoplights and 22 muf- 
filers. 





THE HAND-BUILT experimental passenger car designed and engineered from draw- 
ing-board to completion by B. F. Goodrich for demonstration of its torsilastic springs. 
The springs were used on nearly 500,000 LVTs, the 20-ton amphibious, ‘landing vehicles, 
tracked,’’ during the war, placing them in the position of being well beyond the experi- 


mental stage, according E. F. 


otal sees , 
y WW 


Thomas, 


general manager of the Industrial Prod- 











Chevrolet Dealers Await 


Legal Study of Code 

DETROIT.— is S. Emmert, 
president of the Detroit Chev- 
rolet Dealers Assn., said last 
week he is awaiting a legal re- 
port on the proposed code for 
salesmen before calling a meet- 
ing of the association to take 
further action. 

Louis J. Colombo jr., attorney 
for the association, is preparing 
a report on the code in relation 
to the Wagner act, Emmert said. 
The nine-point program of em- 
ployment practices was pro- 
posed to the dealers by their 
labor counsel, Pierce E. Wright 
(See Automotive News, June 17). 


Ceilings Raised 
On 3 Studebaker 
Light Trucks 


WASHINGTON. — Ceiling prices 
on three Studebaker truck models 
were raised 8.1 percent last week 
in OPA’s second application of the 
passenger car absorption formula 
to retail sales of light trucks. 

The dealer discount is reduced to 
18.7 percent across the board from 
22 percent on half-ton truck (M-5) 
and 24 percent on the ton (M-15) 





and the ton-and-a-half (M-16) 
truck. 
The first instance of applying 


the new policy came with the an- 
nouncement of increases on three 
light models made by Federal 
Truck (See Automotive News, June 
24). 

The Studebaker increases, effec- 
tive at announcement, bring prices 
for the three models to about 30.2 
percent above 1942 figures. OPA 
attributed the boosts to higher ma- 
terial and labor costs. 

The new retail list ceiling for a 
small Studebaker pickup truck is 
$929, compared with $697 in 1942. 
Ceilings for two chassis-and-cab 
models were hiked to $1,091 and 
$1,285, as compared with $798 and 
$992, respectively, in 1942. 

OPA said the ceilings do not in- 
clude federal excise taxes, trans- 
portation charges or the $20 allow- 
ance to dealers for preparing and 
reconditioning. 


Harrigan Named 


Chief Engineer 


DETROIT.— William Harrigan, 
consulting technologist of the Tex- 
as Co., will be given the title of 
chief engineer of 
the automotive 
division July 1. 

For the past 
20 years Harri- 
gan has had in- 
timate contact 
with engineers 
and technical ex- 
ecutives of all 
ear and truck 
manufacturers in 
the industry, 
working out 
problems con- 
cerned with fuel and lubrication. 

In his new assignment Harrigan 
will keep up his former contacts, 
as well as direct the work of the 
large field force of technical men 
who are working on automotive 
problems. 





William Harrigan 


Carter Carburetor 
Hints Move 


ST. LOUIS.—Enactment of. a 
proposed city income tax of one- 
half of 1 percent may result in 
the Carter Carburetor Co. moving 
closer to its customers in the De- 
troit area, according to Hugh H. 
C. Weed, president of the company. 
At a public hearing of the Ways 
and Means Aldermanic committee, 
Weed declared his company now 
is under pressure to move from 
St. Louis. 

Weed intimated that passage of 
the measure lessened the chances 
that the company would continue 
to resist such pressure. Weed also 
stated that the number of pay de- 
ductions were becoming increas- 
ingly irritating to employes and 
creating “nearly impossible” prob- 
lems of accounting. Weed was one 
of four who opposed the measure 
and 11 others, principally repre- 
sentatives of AFL unions, urged 
its passage. 
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. Dealers tell me 


By John 0. Munn 


I AM impressed with not only the 
growth of automobile dealer as- 
sociations, but the increased inter- 
est dealers are taking in associa- 
tion activity. While an automobile 
dealer’s success is due largely to 
individual management, neverthe- 
less, there ‘are a lot of factors in 
his business that can only be im- 
proved and developed by coopera- 
tive action. 

The interest of automobile 
dealers in association activities 
was further proved by my re- 
cent observations of the Florida 
dealers convention at Daytona 
Beach. Almost a hundred percent 
of the members attended. All 
were keenly interested in the 
program. 

In the many conventions I have 
attended throughout the years, it 
has always been difficult for the 
chairman to call meetings to order 
on time. It is particularly difficult 
for the morning session of the sec- 
ond day. In the Florida convention 
every member was in the conven- 
tion room and comfortably seated 
in his chair when each convention 
session was scheduled to begin. 
This interest argues much for the 
success of the association. 

~ * * 


Association Grows 
By Leaps and Bounds 


HE Florida association has 

grown by leaps and bounds dur- 
ing the last year. It has now 
reached a total of almost 500 mem- 
bers and from a treasurer’s reserve 
of a meager amount to more than 
$24,000 cash assets. This accom- 
plishment was largely due to the 
energetic work of the officers head- 
ed by the president, J. Saxton 
Lloyd, who conducted regional 
meetings throughout the year. It 
is an inheritance, too, I believe, 
from the past leadership of old 
stalwarts like Ray Cralle of Tam- 
pa, Walter McRae of Jacksonville 
and of the late Claude Nolan of 
Jacksonville, who spent much time 
in forward looking projects that 
would benefit every dealer. 


Claude Nolan was a natural 
leader. He was not only a suc- 
cessful operator, but for a num- 
ber of years spent much of his 
time in dealer benefit programs. 
He was NADA state director dur- 
ing the depression years. Thirty 
years ago he was instrumental 
in pioneering the Dixie highway. 
Such pioneer vision of old time 
leaders is now paying off in many 
states. 

a * + 

Diplomacy Required 

To Keep Goodwill 
FRIEND of mine told me re- 
cently that when he called up 
a dealer regarding the placing of 
an order for a car, the dealer said 
“no” like he enjoyed saying it. I 
don’t think such a response is the 
usual situation. I know of one deal- 
er who has assigned a young lady 
with a lot of diplomacy and a 
pleasant voice to answer all in- 
coming calls. The dealer feels this 
is no time to give a prospect the 
brush-off, even though he has bon- 
afide orders for all the cars he can 

hope to get this year. 
This dealer, or his representa- 


OPA Amends 


Price Agency Issues New 


Transfer Certificates 


WASHINGTON. — OPA has just 
issued new certificates of transfer 
which have been amended on 
NADA’s recommendation. 

The new certificates have been 
changed so that distributors do 
not have to execute the certificate 
when selling to their own dealers. 
They are also amended to exclude 
the showing of any discount to any 
particular class of purchaser. A 
further change is that space has 
been provided to show the exact 
amount of insurance. Previously 
the finance charges and insurance 
had been lumped together. 








tives, also takes the trouble to ex- 
plain why cars are short. That 
right now 150 plants, on which 
manufacturers depend for parts, 
are on a strike. He points out 
that he is in as good a position 
as any other dealer to make de- 
livery and that he wants to sell 
cars just as much as the public 
wants to buy them. That he is 
sorry indeed that he can’t make 
immediate delivery. He feels that 
as much selling is necessary now 
to keep goodwill as is necessary 
when cars are plentiful. 


He intimates to the customer 
that he doesn’t enjoy being on 
the spot between the public and 
manufacturer. That he inherited 
a job not to his liking in dis- 
tributing cars during the short- 
age. He further explains that he 
is doing the very best he can 
and is attempting to be abso- 
lutely fair to everybody. 

These are times that try a man’s 
patience. They call for the exer- 
cise of ingenuity, resourcefulness 
and diplomacy, if the dealer is to 
keep his friends and make new 


ones. 
* * * 


Higher Prices Threat 


To Seller’s Market 


_— press is full again of esti- 
mates of backlog of demand for 
passenger cars. I have seen esti- 
mates that there are as many as 
three out of every four orders on 
dealers books that will vanish as 
soon as deliveries start in quan- 
tity. I don’t know, and I don't 
think anybody knows, how many 
prospects have ordered cars from 
various dealers in their attempt to 
get an early delivery. 

Automobile dealers are certain, 
however, that the automobile 
still remains a most desired con- 
sumer article. We also know that 
six million cars now on the road 
are over 10 years old. More than 
18 million cars have now passed 
their seventh birthday. Most of 
these 13 million cars would have 
been classed as junkers before 
the war, but have been kept in 
service merely because there 
were no new cars to replace 
them. Perhaps as many as five 
thousand cars a day are dying 
of old age and are being taken 
off the road. 

The only deterrent to a continu- 
ing seller’s market for two more 
years that I can see now is that 
progressive increases in material 
and labor costs may cause automo- 
bile prices to rise so high that a 
buyer’s strike will develop, which 
means at least a brief deflation 
period and starting all over again. 

* * * 


WAC Could Perform 


Real Job Now 


A¥ DINGEMAN, past NADA di- 
rector for Southern California, 
and Mercury dealer at Oxnard, 
Calif., tells me that the War As- 
sets Corp. at Port Hueneme in that 
locality, aided by Captain Fink is 
doing a good job of disposing of 
trucks and trailers to veterans. 

Al says that the stock is set up 
so that when the veteran comes 
in he can pick out a vehicle, pay 
for it and drive it away in a mat- 
ter of a few minutes. He further 
states that the Port Hueneme de- 
pot is the guinea pig for the cor- 
poration and the procedure is go- 
ing to be followed throughout the 
United States in the future. 


I am glad to know that World 
War II veterans are getting a 
good break in Southern Califor- 
nia. I hope it will be paralleled 
throughout the United States. I 
further fervently hope that the 
War Assets Corp. will be equally 
efficient in its treatment of auto- 
mobile dealers. 

Now is the time to get automo- 
tive parts and automotive vehicles 

on the market while there is a 
shortage. It is the heighth of folly 
to delay action longer. 
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Tie-in Sales Ruled 


Illegal at Any Price 

WASHINGTON.—The U. S. 
Supreme Court has refused to 
hear the case of a New York 
fruit and vegetable wholesaler 
who had been found guilty of 
making tie-in sales. 

In effect, NADA says, this sus- 
tained the decision of a New 
York court which held the 
wholesaler in violation of OPA 
regulations for requiring retail- 
ers to buy melons, celery and 
broccoli, in order to get some 
lettuce. The tie-in sales were 
considered illegal even though 
the prices charged were proper. 










DENVER.—The plan of mass 
buying established here _ several 
months ago by the new car deal- 
ers, who incorporated under the 
name of Denver Auto Dealers, Inc., 
is now operating on a large scale 
in spite of shortages of cars and 
equipment. The combined buying 
power of the car agencies into a 
central purchasing unit will make 
it possible for the motoring public 
to enjoy “one-stop” service for 

















TAKING PART in the 26th annual outing of Rochester Automobile Dealers Assn. 
were, left to right, William E. Cooke, member of the board; A. R. Ralph, Standard 


Motor Sales, association president;Edward 
party, and Sheldon Bancroft of Bancroft 


C. Schoen, secretary and chairman of the 
Motors (Packard), vice-president. Cooke’s 


getting congratulations on winning blind bogey prize. 





WASHINGTON.—NADA report- 
ed last week that it is working out 
a program to combat reflection on 
dealers of recent unfavorable news- 
paper, magazine, and radio public- 
ity on black market operations and 
OPA statements which tend to 
lead the public to believe that deal- 
ers have been making large profits. 


Declaring that dealer operations 
have been focused before the pub- 
lic eye since the beginning of the 


OPA Disputes 
Me. Assn. Claim 
On Black Mart 


PORTLAND, Me.—The Maine 
Automobile Dealers Assn. was tak- 
en to task last week by Prescott 
H. Vose, Maine director of OPA, 
for “misleading statements” re- 
garding black market used-car 
sales. 

At a regional meeting of the as- 
sociation earlier, it’ was reported 
that “90 percent of Maine people 
are buying used cars and trucks 
in the black market.” 


Vose vigorously denied this re- 
port, and added that if “90 percent 
of automobile transactions are in 
the black market, then most of 
such sales have been made by 
dealers themselves, because 68 per- 
cent of all automobile transfers 
reported to OPA since Jan. 1 were 
by dealers.” 


At the association session, Lloyd 
B. Morton (Chevrolet) of Farm- 
ington, president of the organiza- 
tion, said that “dealers making an 
honest effort to live within OPA 
regulations have suffered great 
loss of business.” 

Vose termed this statement as 
“obviously mere fiction” and added 
that “persons who make such un- 
founded and confounding utter- 
ances do so with discredit to the 
public they sell and to the indus- 
try. they represent.” 


Membership Drive 


Underway in Ia. 


DES MOINES, Ia—The Iowa 
Automobile Dealers Assn. has 
launched a June and July cam- 
paign to boost its membership from 
its present 1,295 to 1,750. Ten 
months ago the association had 
only 740 members. 

George Means, secretary-mana- 
ger of the association, said the 
campaign is designed to sign up 
dealers for the state and NADA. 








For Dealer Goodwill 


NADA Is Developing Program to Counteract 
Recent Unfavorable Publicity 





discount battle, NADA said that 
now dealers are in danger of los- 
ing a good reputation and prestige 
which was built up during the war 
period. 

NADA predicted that the pro- 
gram, which is still in the develop- 
ment stage, would greatly help to 
correct the unfavorable impres- 
sions. 

In the meantime, NADA warned 
dealers against conduct which 
might aggravate present circum- 
stances, and said that many dealers 
are building up public resentment 
in the way they are handling new 
car sales. 

Stressing the importance of 
treating customers properly, NADA 
further cautioned dealers: “The 
service business which we have 
enjoyed during the past few years 
will not automatically stay with 
us. Independent repair shops are 
fast gaining in numbers. Super- 
service stations are also going after 
the business harder than ever, and 
there will be real competition for 
the service dollar. 


“The ‘seller’ market may not last 
as long as you think and custom- 
ers who have been mistreated will 
certainly remember where they re- 
ceived such treatment. Dealers 
right now have the greatest oppor- 
tunity they ever had to build and 
maintain goodwill.” 


$423,412 Claim Filed 
Against Vesper Estate 


ST. LOUIS.—A claim for $423,412 
against the estate of Frederick W. 
A. Vesper, former automobile deal- 
er and past president of the St. 
Louis Chamber of Commerce, has 
been filed in the St. Louis Probate 
Court by Vesper Co., Inc., princi- 
pally a real estate holding firm of 
which Vesper was president prior 
to his death last Jan. 22. 


Vesper’s estate was valued at 
$517,912 in an inventory but be- 
cause of stocks listed at par which 
have a greater market listing, the 
actual value was estimated at 
$800,000. Prior to his retirement 
Vesper headed Vesper Buick Co., 
franchise holder for the St. Louis 
area. He was a former president 
of NADA. 


Cars Saved in Fire 


RALEIGH, N. C.—Four new 
Plymouths and a dozen other cars 
narrowly missed serious damage 
last week when a two-alarm fire 
blazed through C. C. Motor Co. 
(Chrysler and Plymouth), 118 E. 
Davie St. 







Dealer Co-Op Works 


Denver Group Reports Plan Going at Full Speed 
Despite Shortage of Cars and Equipment 


practically all automobile needs. 

The idea is attracting the in- 
terest of car dealers in other 
cities. 

Edgar H. Rust, manager of the 
Denver Auto Dealers, Inc., de- 
clared: 

“The new central purchasing or- 
ganization which the dealers will 
own and operate will enable the 
individual dealer to obtain the 
highest quality merchandise and 
services at mass-buying rates— 
and thus be able to pass the sav- 
ings along to the car-owner who 
will go to his dealer for complete 
‘one-stop’ servicing.” 

Each dealer will continue to 
operate his own parts depart- 
ment independent of the mass- 
buying plan. But the central 
agency will buy for him all his 
tires, oil, paint, upholstery, etc. 

Railroads serving Denver are 

currently negotiating with the or- 
ganization to provide the land nec- 
essary for construction of a giant 
warehouse for storage and servic- 
ing of new cars as they are re- 
ceived from the factories. There 
also will be a central paint shop 
which would do all the car paint- 
ing required by the car dealers. 
There also may be a bulk plant 
for packaging of oils, grease and 
other lubricating needs for the 
dealers. 

The board of directors of the 
Denver Auto Dealers, Inc., are L. 
C. Thomas, Dodge-Plymouth, presi- 
dent; Harry Leeman, Plymouth-De 
Soto, vice-president; Sam M. Mar- 
cus, Studebaker, treasurer; Henry 
J. Davidson, Pontiac, secretary, 
and Louis Luby, Chevrolet. 


National Assn. 


Of Used-Car 
Dealers Sought 


GRAND RAPIDS.—Believing 
that the time is long past when 
a national used car dealers’ asso- 
ciation should have been formed, 
Don W. Farrant, president of the 
Grand Rapids Used Car Dealers’ 
Assn., is seeking the addresses of 
all local used car dealer associa- 
tions in the country. 

It is believed that such a na- 
tional association would promote 
the good of used car dealers as 
well as the trade in general. 

Farrant asks all those interested 
to get in touch with him at 558 
S. Division Ave., Grand Rapids, 
Mich. 


CATA Elects 


McManus Again 


CHICAGO.—Directors of Chicago 
Automobile Trade Assn. last week 
reelected all officers, including 
James F. McManus jr. (Chevro- 
let), president; William D. Reagan 
(Chrysler- Plymouth), vice-presi- 
dent; Steve J. Barrett (Buick), sec- 
retary, and Fred W. Patterson sr. 
(Oldsmobile), treasurer. 


Not Guilty 
Jury Finds Denver Dealer 


Innocent of OPA Charge 


DENVER.—Charles A. Kersten, 
Denver automobile dealer, last 
week was found not guilty by a 
U. S. District court jury of charges 
that he violated OPA price regula- 
tions in the sale of a used car. 

The OPA complaint, filed in Oc- 
tober, 1945, alleged Kersten sold a 
warranted automobile which was 
not in good condition. 

Testimony showed the automo- 
bile in question was stolen from 
the car lot shortly before its sale. 
When it was recovered by Denver 
police, it was in damaged condi- 
tion. The owner kept it less than 
a month before he returned it to 
the company. 

The jury found Kersten not 
guilty of misrepresenting the con- 
dition of the automobile. 


Remodel Showrooms 
Bissenger & Welch (Ford), 








San 


Francisco, has remodeled ite shoes 3 


rooms at Van Ness Ave. and Clay 
St. 
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For the past several months, and 
now with seemingly accelerated 
frequency, we have been receiving 
invitations from dealers’ associa- 
tions, luncheon clubs and others 

asking one or an- 
TO SPEAK other of the AvrTo- 
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mobile Dealers Assn. which is 
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meeting at Saratoga Springs, July 
10, 11 and 12. This invitation, which 
I considered unwarrantedly flatter- 
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AUTOMOTIVE WE STAND FOR: 
+ 7 1 1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 
cessories. 1 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 
car or truck. 1 3. Every dollar of gasoline tax col- 
lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the precepts 
NEWS of independence and the rewards of applied energu 
and ability, which made America and gave more of her citizens more of 
the better things of life than anywhere else in the world. 


after-dinner speaker and _ toast- 
master. He became so famous in 
fact that, after his publication had 
gone into bankruptcy, or been sold 
to a competitor (I forget which) he 
made a quite substantial livelihood 
out of his remuneration from vari- 
ous organizations the country over. 
I have always felt that perhaps if 
he had put the same time and 
thought into editing his own paper, 
his audience would not only have . 
been larger, but more appreciative RY 
of his efforts. In other words, I R 

stand on the policy that a publica- 
tion, if it is worth its salt, is read 
by more people than you could 
pack into the largest hall available 
in this country, not to mention the 
fact that the writer is thus out of 
range of any bouquets or brick- 


bats which may be tossed his way! 
+ + ~ e 
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SOME Moss* For SOMEONE. 








Vicious Propaganda 


ADA’s announcement of a promotion program to build 

goodwill for dealers certainly is opportune, in view of 

the vicious statements made against the Crawford amend- 

ment to the OPA bill. The public, we believe, has been grossly 

misled on the reasons behind the Crawford amendment by 

such writers as Blair Moody, head of the Detroit News’ 
Washington bureau. 


Discussing the minority report on the OPA bill last week, 
Moody states that “if increasing production is the real and 
only motive of the emasculators of OPA, they put one pro- 
vision in the bill that is downright mysterious . . . the Craw- 
ford amendment.” “It is common knowledge,”’ Moody quotes 
the senators as saying, “that auto dealers cut down their 
own margins by granting excessive tradein allowances. Al- 
ready the dealers are averaging $68 higher profit per low- 
priced car than before the war.” Moody concludes his article 
with this: “How do the pious pleaders for ‘fair ceilings’ 
think this little extra-special gyp of the public (restoration 
of discounts) will help production?” 


Such OPA-inspired propaganda must be challenged in 
the public press if dealers are to avoid serious illwill. 


Industry Girds for Upswing 


N& with any sorrow, the automotive industry’s first post- 
war year passes on this week. A year of turmoil, of dis- 
appointments, of meagre production, it will be remembered 
as a year of lost opportunity. 


But it may well be that it was a year of getting bad blood 
out of our system, laying the foundation for greater things 
ahead. 


Many obstacles still strew the immediate road ahead, but 
the industry as a whole is more optimistic as the second half 
of 1946 opens than it has been in many months. Barring the 
usual “ifs” of labor, materials and government controls, the 
i believes it can produce a sizable amount of new 
cars and trucks before the end of 1946—a million and a half 
to two million cars and a half million trucks, perhaps. 

With government and labor cooperating, the industry is 
ready to launch a huge advertising and promotion campaign 
to keep sales booming and assembly lines humming. 

: The industry has been ready to do its part for the past 
_ year— it’s still ready if government and labor will un- 
shackle it. 


There is another reason why I 
am inclined to discourage staff 
members of the only publication 
I can hope to influence from ac- 
cepting invitations to speak, al- 
though I am the first to encourage 
their attendance as representatives 
or reporters. I believe that a good 
reporter should go with ears open 
and pad and pencil in hand to find 
out what is in the minds of the 
people in attendance, to assimilate 
the importance of what they have 
to say, and then report it succinctly 
to the thousands of his readers 
who were not there. This formula 
sounds a little selfish as I try now 
to put it into words but I think 
actually it works out to be truly 
unselfish in that it spreads a mes- 
sage where all may read, give 
thought to, and discuss with others 
interested. 












Letterbox 



























‘Not American’ 


I wish you’d be kind enough to 
publish this idea of mine in re- 
gard to the danger which is formed 
by the presence of the OPA in 
branches of business where it has 
hardly any reason to be “butting” 
in. 

If OPA officials would know, they 
should (but do they?), that their 
office is abused by the same type 
of persons who would do anything 
for their personal gains, they might 
abandon some of their activities. 
I have found that OPA spoils the 
morals of a portion of the public 
in just the same way as did the 
presence of the Gestapo in Ger- 
many. 

Everybody interested in his spot- 
less reputation wishes to have 
nothing to do with OPA, but he 
wishes also not to be threatened 
or intimidated to do something out 
of fear. He would otherwise be 
called before OPA and, regardless 
of his non-violation of any regula- 
tion, his reputation would suffer 
from the fact of the inquiry alone. 

I have found at several instances 
that repair customers, who could 
not be satisfied and did not wish 
to pay their legitimate bills, tried 
to get away with the threat of 
OPA. Having operated in Germany, 















































* * * 


I do not believe that in the 
years since Automotive News 
moved to Detroit we ever de- 
clined an invitation to have a 
representative of our publication 
in attendance at any meeting 
where the interests of the indus- 
try were involved unless it was 
a physical impossibility. This pol- 
icy we fully intend to continue 
and the notices of your meetings 
or an invitation for this paper 
to be represented will have the 
effectiveness of a command ap- 
pearance so far as we are con- 
cerned. 







































* * ~ 

It is not always easy to make 
ourselves understood when we de- 
cline a thoughtful invitation to ex- 
press our opinions before some 
group who has a place on its 
program for us to fill. That is why 
I have wanted for a long time to 
put the reason in a more compre- 





















hensive way than is possible in a 
brief “Thanks, but awfully sorry!” 
letter. The very kind and thought- 
ful invitation from the New York 
Dealers Assn., made to me person- 
ally, gives me an excuse for air- 
ing my views on the subject—or 
perhaps it was to tell my New 
York state friends that, unless 
something unforeseen happens, I 
will be present to shake hands, 
perhaps hist one or two and, like a 
good reporter, have my pad and 
pencil with me.—G.MS. 


























Effective with this issue the subscrip- 
tion price of Automotive News will be 
Six Dollars for One Year, Ten Dollars 
for Two Years. Mounting costs of paper, 
printing and editorial features, includ- 
ing the resumption of compiling pro- 
duction and registration figures, make 
necessary this increase. 


















ITS AN ILL, WIND THAT DOESN'T GATHER 


<— THATS A JOKE, SENATOR. 



























































‘OPA and Gestapo. ....’ 


The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 





I remember only too well the very 
same attitude taken by a portion 
of the public due to the presence 
of the feared Gestapo. 

Instead of protecting the aver- 
age citizen, organizations like OPA 
turn, unfortunately, out as one- 
sided advantages for low-minded 
individuals. I can’t see OPA as an 
American institution; it seems to 
me more like the introduction of 
a foreign conception of ruling the 
relations between groups of citi- 
zens. It breeds lowering of the 
general morale and should be re- 
placed by the American system of 
competition, which always has reg- 
ulated prices and buying power.— 
Georce L. Gtiaser, Boston, Mass. 


Tires for ’02 Olds 


I was wondering if any of your 
readers could give me some help 
in getting a set of tires for my 
1902 Oldsmobile. It was recently 
entered in the Golden Jubilee but 
on a float on account of the tires. 

If any of the readers could give 
me the size it might help some, 
but tires would help more. I know 
it is a 1902 or older as the wheels 
are wire wheels and the tires are 
mounted to the wheel by bolts. 

I tried to buy the 1904 Olds that 
won first prize, but he didn’t seem 
interested in a thousand dollars 
for it, so don’t know what it would 
take to buy it.—Doc Greiner, Pem- 
berville, O. 





Coming Events 


1 





third annual meeting 7 Teen tub 
of New 
Automobile Dealers. 

22-24—-Chicago (Palmer House). Midsum- 
mer meeting, Automotive Trade Assn. 
Managers. 
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LONG BEACH 


From its beginning, Ford Motor Company has 
been mindful of its obligation to make Genuine 
Ford Parts readily available to Ford owners and 
garagemen everywhere. And from this sense of 
obligation grew Ford’s nationwide parts distribu- 
tion system through Ford Dealers that puts a 
supply of Genuine Ford Parts within easy reach 
of every garage. 


Every Ford Dealer sells Genuine Ford Parts... 
and is backed up by a national system of Ford 
parts distribution depots, as indicated by the black 
flags on the map. Now, to take care of an expand- 
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ing volume of business, new parts depots will be 
established at the points indicated by the white 
flags . . . which will help Ford Dealers give even 
better service on Genuine Ford Parts orders. 


It is only logical that Genuine Ford Parts are 
best for replacement in Ford cars. They are made 
right and they fit right. They will help your 
mechanics turn out more and better service jobs, 
which will bring you more profits now. And they will 
help you make more satisfied customers, which is 
good “insurance” for the future success of your busi- 
ness. Your Ford Dealer will be glad to supply you. 


CcCOMPAN Y 











By Mac Gordon 
Staff Writer 

DETROIT.—If labor cooperates, 
the second year of postwar pro- 
duction in the new-car industry 
will constitute a major advance 
towards the unions’ own expressed 
goal of “full production, full em- 
ployment and full consumption.” 

But without the help of labor, 
the second year will yield a record 
only nominally better than that of 
the year just ending. 

It was on July 3, 1945, one 
year ago Wednesday, that the 
first reconversion car rolled off 
the assembly line at the Ford 
Rouge plant. 

Less than two months after V-E 
day and fully two months before 
the war ended on all fronts, Ford 
Motor Co. had set the new-car pace 
by hopping into production of its 
1946 models. The feat stunned the 
now deceased War Production 
Board and inspired the forecasters 
to unqualified (and unprecedented) 
predictions: 

Forecast of late summer 1945: 
500,000 new cars by the end of 
the year, 2,250,000 by mid-1946 
and 6,200,000 by 1947. 

V-J day and the hastening of 
reconversion in the auto plants 
gave the prognosticators complete 
confidence that their crystal balls 
had told the truth. But labor didn’t 
quite agree, and the subsequent 
upheavals along the _ industrial 
front force the following record to 
be reluctantly written: 

Approximate actual U. S. out- 
put: 83,000 cars in 1945, 727,000 
by mid-1946 and 2,000,000 expect- 
ed by the end of the year. 

Since the first enthusiastic pre- 
dictions were made, the schedules 
have gone down as the assembly 
lines went down. And, now, the 
total estimate by 1947 has dropped 
from a mark over 6,000,000 to 2,- 
000,000, a decline of two-thirds. 

Actual auto outturn to date is 
- only about 30 percent of the goal 
projected last year and a far lower 
percentage of the heavy consumer 
demand. 

That’s how deeply labor turmoil 
has gouged into auto production 
during its initial postwar year. 
That’s why, too, the manufacturers 
are beseeching the assistance of 
labor in the second year’s effort. 

Ford Halted 5 Times 

Ford, the trailblazer in the post- 
war output race, neatly exempli- 
fies what has been termed the “ri- 
diculous” showing of the entire in- 
dustry. 

For five periods during the year 


Ford Loses 2nd Appeal 


Of N. Y. Election Law 

ALBANY, N. Y.—Ford Motor Co. 
was handed a second setback last 
week in its legal challenge of the 
constitutionality of a New York 
law requiring employers to give 
workers time off to vote in a gen- 
eral election. 

By a 4-1 vote, the Appellate di- 
vision of the State Supreme court 
upheld a conviction returned sev- 
eral months ago by an Albany 
county jury. The company is ex- 
pected to appeal to the Court of 
Appeals, the state’s highest tri- 
bunal. 





WALTER GRABSKI (left), Dodge-Plymouth dealer at 6872 Broadway, Cleveland, re- 

congratulations of L. J. Ouellette (center), director of distribution of Dodge 
division, and John Graham, Detroit regional manager. Occasion was a press party and 
preview of Grabski’s new 14,000 square feet Dodge truck sales and service quarters at 
Broadway. Fleet owners in the Cleveland area inspected the new exclusive truck 
on June 26. Formal opening will be July 1. 


iu 


What About New Year? 


Chance for Full Output in Next 12 Months 
Hinges Largely on Help of Labor 
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the huge Ford empire in the U. S. 
was stopped cold by strike-born 
shortages in supplier plants. The 
shutdowns ranged from six days 
to six weeks. 

Except for the long General 
Motors walkout, it was strife in 
related industries that pulled the 
auto record down. 

As a matter of fact, Ford and 
the UAW-CIO were on the most 
harmonious of terms during the 
year. A contract renewal, embody- 
ing a stringent worker responsibil- 
ity clause, was negotiated with a 
minimum of difficulty. 

Whether this cordiality signifies 
an improvement in relations for 
the immediate and distant future 
cannot be answered with any de- 
gree of accuracy just yet. The new- 
car builders, having ended their 
contract worries for the year and, 
cognizant of the union’s long-range 
goals, hope that UAW leaders will 
see and share in the light of co- 
operation at least for the balance 
of 1946. 

UAW Agitation Grows 


UAW chieftains, however, avow- 
edly following the lead of the rank- 
and-file, are getting restless again. 
Talk of a new wage drive is heard 
in the union halls, and so-called 
“insiders” report that Chrysler is 
next on the strike list. 


Walter Reuther, who assumed 
the UAW presidency during the 
year, insists that purchasing power 
(wages) must be kept up to stave 
off inflation. The correctness of 
this theory is now highly dubious, 
but industry leaders trust that the 
aggressive young unionist will de- 
fer until] production reaches pre- 
war levels any further attempt to 
prove it. 

Should Reuther stage more 
“theory” strikes now, while the 
industry is increasing production, 
then the boom-bust pattern of 
the last war is inevitable, auto 
leaders agree. 

They cite the union’s own sta- 
tistics that auto wages have gone 
up from an hourly average of 65 
cents in 1935 to $1.35 now, the 
highest average in the world. 

They point to the OPA extension 
bill, which continues price controls 
on cost-of-living items such as 
meat, rents and clothing. They ex- 
plain that where price increases 
have been permitted on autos and 
refrigerators, production and the 
pressure of competition will soon 
bring the prices down sharply. 

And finally, they contend that 
boosts in production standards 
are necessary to insure an in- 
crease in productivity, which 
Reuther himself has sanctioned. 
However, they point out that a 
productivity rise is not the equiv- 
alent of the union-hated “speed- 
up.” 

As the first year of postwar auto 
output passes into history, the 
manufacturers are basing their 
hopes for 2,000,000-plus cars by 
1947 on those three statements of 
fact. 

Labor indeed holds the key to 
“full production, full employment 
and full consumption.” 








Car, Truck Output Estimates 
By Automotive News 


Passenger Cars 
(U. 8S. ONLY) 
Weeks Ended June 29, June 22 





























Week Week dan. 1 Jan. 1 
Ended Same Ended Total to to 
June 29 Week dune 22, June, June 28, June 29 
1946 1941*+ 1946* 1946* 1941*+ 1946* 
GENERAL MOTORS 13,118 55,184 18,114 70,940 1,364,211 166,097 
EE 0506.0 4b4neewe 3,266 8,723 2,821 10,757 213,388 27,047 
QIN. ccc vcscese 652 1,576 637 2,258 38,295 7,451 
Chevrolet .......... 9,155 31,022 9,113 39,181 178,994 79,713 
Oldsmobile ........ 2,614 6,022 2,487 8,995 149,509 23,690 
Pontine ........... 2,431 7,841 3,056 9,749 184,025 28,196 
CHRYSLER ......... 14,330 26,737 12,313 47,694 712,854 220,412 
Rae 1,630 2,604 1,195 5,392 63,745 30,034 
SSP Sar 4,752 9,163 4,015 16,767 220,113 72,813 
Plymouth ......... 6,122 11,453 5,360 19,944 334,441 $7,531 
GRRENOEOE vcicccssios 1,826 3,517 1,743 5,591 94,555 30,034 
EE, 50.55 63 060 0's Ses 6,345 27,498 Closed 6,345 606,268 140,396 
EE oe ain v6: 0.0.0.6 053 4,960 24,353 Closed 4,960 524,242 118,994 
MEL, 606 V0 evi cies 246 498 Closed 246 12,250 2,715 
BREE. vccseesnes 1,139 2,642 Closed 1,139 69,776 18,687 
See 2,491 2,154 2,419 7,056 52,638 40,332 
STUDEBAKER ...... 1,576 3,387 1,421 5,246 710,766 22,076 
0 er 3,080 963 2,281 10,333 43,342 41,764 
PACKARD ........... 1,221 1,284 1,200 4,553 38,092 11,882 
CROSLEY ........... 65 N.A. 52 188 N.A. 266 
MISCELLANEOUS. . 7,903 203,533 
Total Cars, U.S..... 47,226 125,105 37,800 152,355 3,091,704 643,225 
CARS SINCE V-E DAY... .727,017 TRUCKS SINCE V-E DAY. .729,346 
Commercial Cars 
(U. S. ONLY) 
Week Week Jan. 1 
Ended Ended Total to 
dune 29, June 22, June, June 29, 
1946 1946* 1946* 1946* 
CHEVROLET ............... 4,575 4,550 19,767 77,457 
PE oS Sse o.d wa 6 & oud 6,8%'s 084% 1,391 Closed 1,391 65,967 
SERS eee re 2,496 2,012 6,958 57,957 
INTERNATIONAL ......... 2,763 2,728 11,026 48,069 
STUDEBAKER ............. 1,236 1,221 5,041 17,236 
EEE Gnd va'e 5 © 6S 0's Biss Crate 1,750 1,855 7,058 29,827 
SSE ere ere 82 79 314 4,717 
SESE Cason ee Closed Closed Closed 3,561 
SPEMEOED TC nic setae cccsese Closed Closed Closed 3,348 
LS 35.-0'5.6 6.5.0 60 0's 090 0530 152 150 602 2,912 
I a eon g 5s 5-5 4 66 o-3 Closed Closed Closed 4,293 
a pis tracts ac also 6 i6 06s lcare 370 371 1,466 6,181 
MISCELLANEOUS .......... 447 338 1,585 11,461 
Total Trucks, U.S.......... 15,262 13,304 55,208 332,986 
Total U. S. Cars, Trucks... 62,488 51,204 207,563 976,211 
Total Canada Cars, Trucks 4,083 4,008 15,410 55,108 
Grand Total, Cars and 
Trucks, U. S. and Canada.. 66,571 55,207 222,973 1,031,319 


*Revised. *Includes trucks. N.A.—Not available. Miscellaneous includes 
Autocar, Divco, Marmon H., Brockway, Four-Wheel Drive, Sterling, etc. 





Enough Steel--‘If’ 


Sufficient Supply for Autos Predicted 
Unless Hindrances Arise 


WASHINGTON.—With steel pro- 
duction nearing wartime peaks, 
automobile makers and other users 
will be able to get enough steel for 
anticipated needs if the industry is 
able to continue full scale opera- 
tions without interruption in the 
coming months, Walter S. Tower, 
president, American Iron and Steel 
Institute, predicted last week. 

Present capacity of the industry 
of approximately 90,000,000 tons of 
ingots annually is nearly 50 per- 
cent greater than the maximum 
production attained before the war, 
Tower pointed out. 

“A responsible executive in the 
automobile industry has stated 
that the output of passenger cars 
in 1946 will approximate 2,000,000 
units, and reach a peak of 5,000,- 
000 passenger cars and 1,500,000 
trucks in 1948, 

“The amount of steel needed to 
produce this total of 6,500,000 pas- 
senger cars and trucks would be 
about 11,500,000 tons, or only 18 
percent of the present annual ca- 
pacity of finished steel. 

“That would represent a smaller 
proportion of present greatly ex- 
panded capacity than in the pre- 
war period. In 1937, for instance, 
the automotive industry received 
20 percent of steel shipments. 


“Therefore,” he declared, “as soon 
as the effect of normal production 
can make itself felt, the amount of 
steel required for the automotive 
industry’s anticipated output can 
be provided and still leave for other 
classes of consumers a greater ton- 
nage of steel and a larger share of 
total shipments than before the 
war. 

“Sheet and strip steel will con- 
tinue to be the chief steel prod- 
ucts required by automobile and 
truck producers, other products 
being bars, forging billets, plates, 


wire and wire products,” he said. 


“Approximately 8,775,000 tons of 
sheet and strip steel will be needed 
to build the anticipated 1948 maxi- 
mum of 6,500,000 passenger cars 
and trucks,” Tower asserted. “That 
tonnage is 46 percent of the ex- 
pected output of those products 
from the sheet and strip mills now 
in operation or under construction. 
In 1937, about 43 percent of the 
sheet and strip tonnage went to the 
automotive industry. 

“It is reasonable to assume that 
sheet and strip mills will have to 
run at full capacity in order to 
meet the anticipated demands. Nev- 
ertheless, the steel industry should 
be able to provide the tonnages re- 
quired by automotive and other 
consumers, if hindrances to pro- 
duction can be eliminated.” 





Output 


(Continued from Page 1) 


ager, Automobile Manufacturers 


Assn. 

Output schedules for 1946, re- 
ported by individual companies 
to the War Production Board in 
1945, called for delivery of 2,- 
320,000 cars by the end of June. 
Actual deliveries, however, have 
totaled only an estimated 643,- 
225, more than 1% million be- 
low schedule. 


Monthly production of passenger 
cars so far this year is as follows: 
January, 58,575; February, 47,965; 
March, 90,045; April, 150,206; May, 
152,948; June 152,355 (estimated). 
Contributing factors in the low 
auto production during the first 
half were (1) strikes in vehicle 
manufacturing plants, (2) supplier 
plant strikes, (3) shortages of ma- 
terials directly or indirectly caused 
by restrictive governmental poli- 
cies, (4) drop in labor productivity 
and (5) the coal and steel strikes. 
Auto production is expected to 
rise sharply this month. General 
Motors assemblies have been sched- 
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1,680,000 Cars Lost 


uled upwards of 50 percent over 
June; Chrysler Corp. and Ford Mo- 
tor totals will probably go up 35 
to 45 percent; Packard has slated 
a 32 percent boost and other in- 
dependent makers have planned 
proportionate boosts in output. 

A considerable easing of ma- 
terial shortages is being felt cur- 
rently throughout the auto in- 
dustry, although nearly 100 sup- 
plier tieups continue to bar ca- 
pacity production. 

Combined U. S.,. and Canadian 
car and truck production last week 
totaled an estimated 66,571 com- 
pared with 55,207 in the previous 
week, a gain of 11,364 vehicles. 

In the passenger car field, Gen- 
eral Motors divisions totaled an 
estimated 18,118 units last week, 
compared with 18,114 in the previ- 
ous week, making a total since 
Jan. 1 of 166,097. 

Due to a shortage of seat cushion 
springs, Pontiac assemblies were 
held to four days last week. 

Chrysler Corp. divisions built an 
estimated 14,330 cars last week, 
compared with 12,313 in the previ- 
ous week, raising the total since 
the first of the year to 220,412. 
Following a six-week shutdown, 
Ford Motor tallied an estimated 
6,345 cars last week, boosting the 
total for "46 to 140,396. 
Independent car makers scored 
increases in assemblies last week. 


Ballou Leaves Estate 


Of Over $1,250,000 


PORTLAND, Ore.—An_ estate 


valued at $1,284,159 was left by Os- 
car B. Ballou of Ballou & Wright 
dealership. 


VILLAGE OF STARS. In Beverly Hills, Southern California glamor town, they said 
it with lights ala picture premieres to introduce the 1947 Studebakers. Here’s scene on 
colorful Wilshire Blvd. where Olin J. Hessell’s dealership showroom drew a brilliant 
‘‘First Nighter’’ audience frem the 20tables who live within walking distance. 
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Data of and for Dealers.. . 


Statistical Program 
Launched by NADA 


WASHINGTON.—Executive Vice- 
President Lee Moran of NADA last 
week formally announced inaugur- 
ation of the organization’s new 
dealer business analytical program 
which, he said, will prove of great 
value to dealers by making avail- 
able to them individually and to 
all dealer associations a mass of 
operational facts and figures con- 
cerning the retail automobile busi- 
ness. 

The program will be under the 
direction of J. B. Van Tassel, who 
was engaged for this work because 
of his wide experience with auto- 
mobile factories and dealers. That 
this new activity will be widespread 
in its scope and benefits is indi- 
cated by the great volume of re- 
quests being received for forms to 
be filled out by individual dealers, 
Moran said. 

It was pointed out that at the 


See Auto Firm 
As High Bidder 
For Bosch Stock 


SPRINGFIELD, Mass.—Stock in 
American Bosch Corp., owned by 
the Alien Property Custodian’s of- 
fice in Washington, will be sold “to 
the highest bidder,” the APC has 
disclosed amid rumors that Gen- 
eral Motors or other leading auto- 
motive corporations would probably 
gain control of the company. 

The APC expects this stock held 
by the government, and valued at 
between $15,000,000 and $20,000,000, 
to be sold by the first of the year, 
although there is no immediate 
prospect of such action. 

The government holds 77 percent 
of the Bosch stock. Officials orig- 
inally hoped to sell all of the prop- 
erty held by the agency by July 1, 
but have been delayed in prepar- 
ing the properties for marketing 
and now foresee disposal of all 
such properties by Jan. 1. 

The company, which recently un- 
derwent important changes among 
leading executives, has plans for 
expansion of plant facilities and 
for largely increased production to 
meet postwar needs. It is reported 
to have sizeable contracts with 
General Motors. 


K-F Loss Set 
At $314 Million 
For First Third 


WILLOW RUN.—Kaiser-Frazer 
last week reported an accrued 
deficit of $3,562,402 for the four 
months ended Apr. 30. As of Jan. 
1, the corporation showed a deficit 
of $772,721. 

The balance sheet as of Apr. 30 
shows cash of $21,882,226 and U. 
S. Treasury certificates of $26,- 
070,356. Inventories were listed at 
$451,776, while current assets to- 
taled $49,344,674 and current lia- 
bilities, $1,967,877. 

Capital surplus was $50,446,163, 
the K-F statement said. There 
were 4,000,000 shares of $1 par 
value, common stock outstanding. 


Buffalo Parade 


July 4 Show to Feature 


Old-Car Cavalcade 


BUFFALO.—This automotive 
center will have its own Automo- 
tive Golden Jubilee parade July 4 
as part of the Buffalo Evening 
News Smokes for Soldiers show in 
Civic stadium. 

Owners of ancient automobiles 
have been invited to take part in 
the noncommercial cavalcade of 
motoring which will be part of the 
big stadium show, expected to 
draw more than 50,000 persons. 








IMMEDIATE DELIVERY 
ADJUSTABLE PARTS BINS! 
WRITE FOR DESCRIPTIVE FOLDER 

SPERBER MFG. CO. 


1815 Trombly Ave. 
DETROIT 11. MICH 


























present most dealers are supplying 
their respective factories with 
copies of their monthly financial 
and operating statements. These 
statements for the most part con- 
tain between 1,000 and 1,500 figures 
on the dealers’ business transac- 
tions. 


By the time the experts at the 
factory get through making up the 
composite on these statements, to- 
gether with their studies, they 
probably know more about the re- 
tail automobile business than any 
dealer or any group of dealers, 
Moran said. However, he explained, 
with a well developed Library of 
Facts and Figures, such as will 
now be created, dealers will always 
be in a much better position to dis- 
cuss the affairs of their business. 

Provision has been made that all 
figures submitted by dealers will 
be kept in strictest confidence. 
Each dealer who subscribes to the 


AUTOMOTIVE NEWS, JULY 1, 1946 





PUTTING THE finishing touches on the Chicago Museum of Science and Industry’s 
agriculture exhibit, prepared by International Harvester. In the background is one of 
the several dioramas, depicting typical midwest farm scenes. The exhibit, to be opened 
to the public July 4, is designed to show how scientific farming is aided by the con- 
tributiens of industry through the development of power-operated machinery. 


program will be given a code num- 


now make it possible for all state 

ber, according to the make of car| associations to have facts and fig- 

handled. Dealers’ names will thus] ures, covering their own respective 

not be on the reports they submit. | memberships, while NADA’s will be 
Moran said that the plan will|national in scope. 










100 Small Strikes 
Chief Bar to Full 
GM Output 


DETROIT. — Production of pas- 
senger cars in the United States 
by General Motors continued a slow 
upward trend in the week ended 
June 22 with approximately 2,000 
more units being produced than in 
the week prior, C. E. Wilson, presi- 
dent of General Motors, said last 
week. Truck production again fell 
off slightly from the previous week. 

The five car manufacturing divi- 
sions of GM produced 18,114 pas- 
senger cars for the week ended 
June 22 as compared to 16,290 for 
the previous week. Truck produc- 
tion for the former week was 4,692 
as compared to 4,802 for the pre- 
vious week. 


Strikes among important GM 
suppliers continued to be the ehief 
bar to higher production although 
the net number of such strikes 
dropped to 100 last week as com- 
pared to 104 for the previous week. 


‘“‘PLEASE BE ADVISED that new truck is 
sold. Thanks a million, will use your 
service again if necessary.’’-—L. G. Stein- 
er, Pandora Garage, Pandora, Onio. 
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Bend HY DROVAC Eiesntte 


A COMPLETE LINE of hydraulic-vacuum power braking units to 





fit the needs of any size or type vehicle from station wagon 


AVIATION Gi 


aa 


to heavy duty truck, truck-tractor and bus. 


Now, power braking can be specified to fit 
exactly the individual needs of each model, 
type and size of vehicle. Because Bendix* 
builds a complete line of Hydrovacs,* there 
need be no compromise between what is 
required and what is available. There is a 
Hydrovac unit of the right type and size 
for the job, without costly over-power—but 
with ample capacity for safety and efficiency. 


















And remember, when you specify Hydrovac 
your choice is confirmed by the judgment 
of leading vehicle manufacturers. Proved by 


over a million units built and by billions of 
miles of service, Hydrovac is today’s first 
choice for original factory equipment on the 
new model trucks and truck-tractors. 

For complete details write Bendix Products 
Division, South Bend 20, Indiana. *reavesaaxs 
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Dingley Retires; 
Klausmeyer Now 


Marmon Chief 


INDIANAPOLIS. — A. W. Her- 
rington, chairman of Marmon- 
Herrington Co. has announced 


that Bert Dingley is retiring as 
president of the company, effec- 
tive July 1. He is to be succeeded 
by David M. Klausmeyer, who has 
resigned as plant manager of Chev- 
rolet Commercial Body division to 





D. M. Kiausmeyer Bert Dingley 


join Marmon-Herrington. 

Dingley’s retirement climaxes a 
long career in the automotive in- 
dustry. He joined Marmon-Her- 
rington in January, 1932, as vice- 
president, just a few months after 
the company was founded. 
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CELEBRITIES marked Tacoma Automobile Dealers Assn. Golden Jubilee celebration. 
Frank Branch Riley, author, and Bob Hope, radio and movie comedian, were present 
at the civic luncheon, co-sponsored by the dealers and by the Young Men’s Business 
club. L. E. Titus, president, in the automobile business for 40 years, is still co-holder 
of the record of being the only automobile driver to have bettered the railroad time 


from Chicago to the West Coast. 


position he held until August, 1942, 
when he was elected president of 
the company. 

Klausmeyer, a mechanical engi- 
neer by profession, has been iden- 
tified with the automotive industry 
all of his business life. He joined 
Chevrolet in 1924, after spending 


This {three years in body design and 


manufacture with various facto- 
ries, and remained with that divi- 
sion continuously for 22 years. 
In 1930, he was made assistant 
chief engineer in the Chevrolet 
Commercial Body division, Indian- 
apolis, and two years later was 
advanced to chief engineer. For 
the past 11 years he has been plant 
manager of that division. 


FOB FACTORY 





Has Car Performance 


Reached Its Peak? 


By A. H. Allen 


AN INTERESTING angle on future passenger car devel- 
opment was touched upon by Jack Gordon, new Cadillac gen- 
eral manager, at luncheon the other day, when he said that 
engine and car performance may have reached its peak just 
prior to the war, and from here on out it will be a matter of 


better economy, more safety, 
better appearance and better 
convenience. Thus, in the com- 
paratively short span of 50 years, 
the automobile has reached its zen- 
ith in speed and power and dura- 
bility. 

Whether durability is a factor in 
performance may be debatable. 
Certainly car builders have not 
reached the end of the road in that 
direction. 

In moving ahead along the paths 
of economy, safety, appearance and 
convenience it has always been a 
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NEW, BROADER TREAD B. F. GOODRICH TIRE 
OUTWEARS PREWAR TIRES 






Now you can order these 
new tires for your car! 


T'S EASY to understand why a tire with 
I a thick, tough tread will last a long 
time. But did you know that by making 
that same tread wider and flatter—so it 
hugs the road and spreads the wear over 
a greater area—it will give you still more 
miles of trouble-free driving? 

The new B. F. Goodrich Silvertown has 
a new type of wider, flatter tread. This 
longer-wearing tread was not practical on 
prewar tires because prewar tire bodies 
were not strong enough to withstand the 
extra strains set up by a wide, flat tread. 
By combining this type of tread with a 


tire body made with tougher cords and 
more of them, Goodrich engineers have 
produced a tire that outwears prewar tires 
. ..atire that has more than proved itself 
in 17 million miles of tests. 

You can forget any misgivings you may 
have had about today’s tires. If you get 
B. F. Goodrich tires, you will be getting 
tires that have passed the toughest tests 
anyone could give them in the laboratory 
or on the road. You can be sure they'll 





B.F.Goodrich 


stand up better than the tires you bought 
in prewar days. 

Remember, too, the sooner you see 
your B. F. Goodrich dealer, the sooner 
you'll have safe, new tires on your car. 
Supplies are still limited, of course, but 
we're making and shipping new B. F. 
Goodrich Silvertown tires every day and 
will have ever-increasing quantities in the 
hands of dealers soon. The B. F. Goodrich 
Company, Akron, Ohio. 





FPIRST IN RUBBER 





matter of com- 
promise and prob- 
ably will have to 
continue that 
way. If you build 
one of the sleek, 
racy streamliners 
cooked up on the 
stylists’ drawing 
boards, then the 
owner knocks his 
hat off every time 
he climbs through 
the door and, 
when seated be- 
hind the wheel, can’t see anything 
out of the rear window and doesn’t 
know whether his front fenders are 
still attached or not. 

If you put the engine in the 
rear to move the driver forward 
and cut out the driveshaft, then 
you throw your weight balance 
out of whack and have a hell of 
a time cooling the engine. And 
not only that, if the public doesn’t 
take to the design, then you have 
an irate sales department crawl- 
ing down your neck. 

The only sound route ta accept- 
able improvements is to keep try- 
ing and testing, trying and testing, 
trying and testing, and then test 
some more. And even so there is 
an element of gambling remain- 
ing. 





A. H. Allen 


* * * 


Maintenance Vital 

IMPORTANCE of keeping shock 
absorbers in perfect adjustment on 
cars with four-coil spring suspen- 
sion is not generally recognized, yet 
engineers will tell you it is vital. 

Some designers feel that because 
of this maintenance angle it may 
be better to use leaf springs, at 
least on rear wheels, and thus build 
riding qualities into the original 
equipment, rather than depending 
upon maintenance. 

* * ~ 


Easier Brakes? 


CHASSIS EXPERTS evidently 
are not giving much thought to the 
possibilities of power braking on 
passenger cars, even luxury types. 
They seem to feel that the com- 
paratively low pedal pressures re- 
quired on the latest hydraulic sys- 
tems are no inconvenience, even to 
women drivers. 

However, this observer is of the 
opinion that some day a brake 
designer will work out a simple 
and inexpensive system for ap- 
plying brake pressure through 
the effortless depressing of a 
small lever or accelerator-type 
pedal, and it will be a hit. There 
is no reason why air brakes can- 
not do for motor cars what they 
did for railroads, trolley cars and 
buses. Cost, durability and sim- 
plicity of construction are the in- 
gredients. 

x * * 
Savings on Plates 

STATE OF CONNECTICUT has 
developed an interesting system for 
commercial car license plates of a 
permanent type, which probably 
will be extended shortly to passen- 
ger vehicles. The plates are of 
bright-finished stainless steel, which 
is embossed and stenciled for the 
numbering and then covered with 
a reflective material called Scotch- 
lite, comprising a layer of micro- 
scopic-size glass beads embedded in 
an adhesive sheet which is bonded 
to the stainless steel under heat 
and vacuum. 

The coating prevides long- 
range night visibility. Smal, de- 
tachable metal inserts are fas- 
tened to the plates to show the 
year for which they are issued. 
The state estimates that in six 
years it has saved $246,000 on the 
new plates over the old style, on 
a total of some 150,000 registra- 
tions. 


You get the best results in our Classified 
Section, inside back cover. 
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... like California without the 
















This is California’s great 
Inland Market . . . the 
Valley of the Bees... 
where The Fresno Bee, 
The Modesto Bee and 
The Sacramento Bee give 
81% coverage of 134 
Billion Dollar Buying 
Power.* 







THE SACRAMENTO BEE is HOME- 
DELIVERED to 94 out of every 100 
families in the ABC city zone 


THE MODESTO BEE offers 91% 
coverage in ABC city zone; 57% 
of trading area. 


THE FRESNO BEE, with largest 
circulation between San Francisco 
and Los Angeles, gives 90% cov- 


* Sales Management's 1945 
erage in ABC city zone. 


Copyrighted Survey 





BILLION DOLLAR VALLEY OF THE BEES 


[ook AT CALIFORNIA from the summit of the Sierra. Below you lies a vast 

and fertile valley where live 1,220,000 people. Prosperous from such 
basic enterprises as farming, mining, lumbering and manufacturing, they 
enjoy an Effective Buying Income of 1% billion dollars. On retail purchases 
they spend 34% more than the average U.S. citizen . . . for food, more than 
any U.S. city except the five largest.* 

You're looking at California's great INLAND market, the Billion Dollar 
Valley of the Bees. Notice that it is an ISOLATED market — fenced off by 
the Sierra on the east, by the coastal foothills on the west. 

The newspapers that get into most Valley homes every day are The 
Sacramento Bee, The Modesto Bee and The Fresno Bee. When you put these 
three McClatchy newspapers on your schedule your message blankets an 
area holding 83% of the Valley's population . . . 81% of its EBI . . . 88% 
of its total retail sales. 


THE SACRAMENTO BEE - THE MODESTO BEE - THE FRESNO BEE 


\NEWSPAPERS 


National representatives . O'MARA & ORMSBEE, INC. 
New York « Los Angeles « Detroit « Chicago « San Francisco 
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On Wall Street... 





Future Action Confused 


By Division of Opinion 


By Dana Stuart 
Staff Correspondent 

NEW YORK.—Wall Street has 
been passing through a state of 
confusion. It is trying desperately 
hard to find the answer to these 
questions: 

1. Is a buyers’ strike developing? 
2. Is there heavy duplication among 
orders placed by both distributors 
and consumers? 3. When will earn- 
ings of manufacturers begin to 
rise? 

On the answers to these ques- 
tions depends the final trend of 
the prices of securities. Those 
answers will determine whether 
the stock market rise has gone 
too far. 

The financial district of New 
York is. widely divided on the an- 
swers. Both sides of the argument 
are prepared to give documentary 
evidence in support of their con- 
tentions. 

Most of those who deny that a 
buyers’ strike is developing are 
willing to concede that there is a 
rising resistance to poor quality 
goods. They strongly maintain, 
however, that the consumer is 
ready and waiting to absorb all 
the good-quality merchandise that 
is likely to come to market for 
some ‘months ahead. 


But, with the better products in 
prospect, they say, it is natural 
that the public should be less eag- 
er to grab up substitutes, whether 
good or bad. The people on this 
side of the argument say good 
times are ahead. 


Those who see a buyers’ strike 
getting underway cite instances 
of department store advertising 
of scarce goods failing to bring 
forth the stampedes that would 
have resulted from such adver- 
tising even a few weeks ago. 

They say high prices rather than 
poor quality goods are the chief 
reason for the buyers’ resistance. 
They also contend that the supply 
of ready money in the hands of 
consumers has declined and they 
are becoming more reluctant to 
part with their money for non- 
necessities at present prices. 

It appears to be admitted by both 
sides that some duplication of or- 
ders has occurred. There is a dif- 
ference of opinion as to how much. 
Those who incline to the more op- 
timistic view say they believe that 
consumers who have placed dupli- 
cate orders for the same things, 
with a view to taking the first to 
arrive, will be offset largely by 
others who have placed no orders 
at all but are awaiting an oppor- 
tunity to purchase. 

Earnings have been a source of 
disappointment since the first of 
the year. At the end of 1945, it was 
the hope that industrial profits 
would begin to rise sharply in the 
second quarter after a poor start 
in the first three months. 

The stock market was able to 


Bendix Reports 
Quarter Profit 


NEW YORK. — Bendix Aviation 
showed a consolidated net loss of 
$1,020,118 for the six months ended 
March 31 compared with net profit 
of $7,093,560, or $3.35 in the corre- 
sponding period a year ago. 

Net operating loss for the sec- 
ond quarter was $3,479,042. This 
was before provision of $95,356.69 
for federal income taxes on profits 
of a wholly-owned subsidiary, but 
after appropriating $1,781,113 of the 
reserve for contingencies, to cover 
postwar, reconversion and other 
items. Estimated refund due to 
carryback credits was $3,970,000, 
making a net profit of $395,601 for 


the second quarter. 
s ¢- & 


1 Percent of Profit 


Realized by Vultee 
Consolidated Vultee Aircraft 
Corp. reports for the fiscal year 
ended Nov. 30, 1945, revised net 
income of $6,748,932, equivalent to 
$4.72 a share after provision for 
preferred dividend requirements. 





Stock Price Averages 
Latest Preced’g Year 
Week Ago 
45.90 39.75 
47.10 40.75 
67.90 55.40 
50.75 43.28 


Week 
10 cars and trucks. 44.70 
10 parts and acces. 44.20 
5 tires and rubbers 65.60 
25 automotives . 48.68 





withstand the disappointing sec- 
ond quarter because it still could 
look forward to a good third 
quarter. 

It is clear now, however, that 
expectations for next quarter are 
less hopeful than they were a few 
months ago. Those who have con- 
tended that the stock market was 
in a precarious position argue that 
the investing public would not be 
able to withstand a disappointment 
in third quarter earnings, particu- 
larly when fears were being ex- 
pressed that operations next win- 
ter might again be curtailed by 
new strikes. 











WE COUNT 40 that are plainly visible*-—cars now on 
the road that will be replaced with new ones as soon as 





WILLIAM O’NEIL, General Tire president, took several of his business visitors of 
the day through the laboratory during the inspection tour. Left to right, Homer York, 
a visitor; O’Neil; Gilbert Swart, director of research, and Herman Kraft, chief experi- 


mental engineer. 


Philco Holders Approve 
Capitalization Boost 


PHILADELPHIA.—Philco stock- 
holders last week adopted an 
amendment increasing the author- 
ized capital stock from 2,000,000 
shares of common to a total of 
3,370,057 shares, to consist of 250,- 
000 shares of $100 par value pre- 
ferred stock, 2,500,000 shares of $3 
par value common stock and 620,- 


production catches up with demand. 


When these cars, and millions like them are replaced, 


*You may find more, 


057 shares of $3 par value “B” 
stock. The “B” stock will represent 
the same number of shares of com- 
mon which are now issued and 
owned by the corporation, and will 
eventually be cancelled. 


This will make it possible to se- 
cure additional capital for expand- 
ing activities in the radio, tele- 


vision, home freezer and air con- 
ditioning industries. It is planned 
to raise approximately $10,000,000 


; aii ESS 


Die Co. 


r sales 


of additional capital this year, but 
final plans have not yet been made 
for the sale of any of the preferred 
or common stock authorized last 
week. 

* * * 


Budd Offers Holders 


540,000 Common Shares 


Budd Co. has arranged with its 
bankers, Carl M. Loeb, Rhoades & 
Co. and Blyth & Co., Inc., to head 
a group of underwriters of an is- 
sue of approximately 540,000 shares 
of Budd common, Edward G. Budd, 
president, announces. 

The issue is to be offered to 
shareholders of record June 21 at 
a price of $16, on the basis of one 
share for every five held. War- 
rants evidencing rights to sub- 
scribe to the issue were mailed to 
shareholders June 24, and will ex- 
pire with the close of business 
July 8. 


Lockhart Motor Opens 
Lockhart Motor Co. 316 N. 
Fourth St., Steubenville, O., has 
been named Chrysler - Plymouth 
dealer. It has opened headquarters 
in the remodeled building formerly 
occupied by Ohio Valley Tool & 





you’ll be glad the car you sell is advertised in LIFE. 
LIFE has twice as many readers in car-owning fami- 


lies as any other weekly magazine — one reason why 


LIFE is the best magazine of all to show the new cars! 


' 











Synthetic Tire Warning 


Present Synthetics OK, but Early Units 
Hold Peril, Seiberling Says 


By Bernie Thomas 
Staff Writer 
DETROIT.—AIll tire makers are 
agreed that today’s synthetic tire is 
as good or superior in performance 
to the prewar natural rubber tire. 


However, J. P. Seiberling, presi- 
dent of Seiberling Rubber Co., 
qualifies his agreement with a pro- 
found warning against early-day 
synthetic tires which do not in- 
clude recent improvements. 

Seiberling says these early-day 
tires are dangerous because—“they 
can’t stand the heat.” 

Here is what some tire makers 
say about their synthetic tires. One 
says: 

“We have found no difficulty 
in running our synthetic tires at 
speeds as high as 70 miles per 
hour in the hottest summer 
weather in the South and South- 
west. 


“At even higher speeds under 
such conditions somewhat more 
trouble can be expected than with 
tires made of natural _ rubber. 


Treads wear a little faster and 





tires have a tendency to bruise and 
separate but this is chiefly notice- 
able when pressures are allowed to 
drop considerably below the recom- 
mendations. 


“The average individual will no- 
tice no difference in performance 
and many people have obtained 
superior performance with syn- 
thetic tires.” 

Another tire maker says: 


“Before the war when all tires 
were made of natural rubber, we 
placed no restrictions upon car- 
owners in the use of our tires other 
than the normal requirements of 
proper inflation and reasonable 
care. 


“The same situation applies to- 
day to our new tires made of syn- 
thetic rubber.” 


Still another tire maker says: 

“Treads for our tires as designed 
and built from man-made rubber 
will outwear prewar passenger tires 
of natural rubber. The bruise re- 
sistance is better and the synthetic 
tire performs as well or better 


0B een 
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PACKARD TORONTO MOTORS, Ltd., plans to build this modern showroom and service department at Yonge and Balmoral 
Sts. Building will be 320 feet long and will cost about $250,000. It is expected to be ready late this year. P. Earle Amey is presi- 


dent of the new dealership. 





when tested at high speeds up to 
100 miles per hour. 

“In other tests, the tire has been 
run continuously at 60 miles per 
hour for 24-hour periods and re- 
sults prove it is giving longer mile- 
age than the prewar product.” 

Additional comment of other tire 


makers was in the same vein. 
Seiberling’s warning against 
early-day synthetic tires was 
punctuated with the declaration 
that unless the public exercised 
caution by holding driving speeds 
below 50 miles per hour, he feared 
the greatest traffic death toll in 





OU ste héve : 








... 22,000,000 readers every week 
.-- 15,450,000 in car-owning families! 





history would result. 


In Detroit recently, Seiberling 
stated that when synthetic tires are 
driven at speeds of 50 miles per 
hour or more and when tempera- 
tures are 90 degrees or above, not 
just simple blowouts but complete 
disintegration of a synthetic tire is 
likely. 

But regardless of pro and con 
argument about the qualifications 
of synthetic rubber, it appears that 
the man-made product will con- 
tinue to be a component part of 
future passenger tires. 


Rubber technologists are gener-_ 


ally agreed that both man-made 
and natural rubber will continue 
to be employed for parts of tire 
casings where research has proved 
and is proving they will function 
best. Also, they generally vision 
that future research on synthetic 
rubber will develop types that will 
erase any limitations the product 
may have compared with natural 
rubber. 


Hudson Boosts 
Ernst to Head 
Of Southeast 


DETROIT.—George H. Pratt, 
general sales manager of Hudson, 
has announced the promotion of 
Walter Ernst, former zone man- 
ager of Hudson Sales Corp., Wash- 
ington, to divisional sales manager 





G. W. Estaver 


Walter Ernst 
of the southeast division, with 
headquarters at Atlanta. 

Ernst replaces George W. Es- 
taver, who has resigned to estab- 
lish his own business as Hudson 
distributor at Miami, Fla. 

Ernst was a district manager 
for Hudson in the Philadelphia 
zone before receiving a commis- 
sion in the Army. After his dis- 
charge in 1944, he rejoined the 
Hudson sales organization. 


634 School Buses 


Unsafe in Ga. 


ALBANY, Ga.—Of the 2,438 
Georgia school buses inspected in 
1945 by the Georgia Highway pa- 
trol, 634 were found to be unsafe 
for use, W. D. White, of the pa- 
trol, has reported here. 

He added that under the state 
law, the patrol cannot force these 
unsafe vehicles off the road, since 
they operate under the jurisdic- 
tion of boards of education or 
county commissions. 


Bristol Plant 
Leased by GM 


DETROIT.—General Motors has 
leased the New Departure ball- 
bearing plant it operated at Bris- 
tol, Conn. Rent will be $300,28L57 
per year, payable quarterly in ad- 
vance, WAA announced. ; 
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OOK these honeys over — try them out 
L —and you'll see why folks everywhere 
are calling Buick the smart one to put your 
money on. 


Here are four of the nine smart and sprightly 
models in our new line — and if we say it 
ourselves, no handsomer quartet ever 
carried our name plate down the highway. 


Size them up and see for yourself what 
every new Buick offers: 


Long lines that are clean and free as the 
wind. 


Broad, foursquare bearing, sure-footed, 
road-wise, steady. 


Wide, deep-cushioned seats, three-persons 
roomy, tucked away in a silhouette as neat 
and swift as a game bird in flight. 


Behind that rich, sculptured radiator grille 
there’s a bonnetful of Fireball power, 
velveted by the new precisions of Accurite 


cylinder boring and by vital tolerances that 


beat even aircraft standards. 


Ua 
automobiles are built 


BUICK 


TMT MLL 


White sidewall tires, as illustrated, will be 
supplied at extra cost as soon as available. 


ont of me Single le yale 


And riding through everything, from gun- 
sight radiator ornament to rich interior 
finishes, is both solid Buick character and 
youthful, eager Buick spirit. 


The same holds true of every Buick in 
the line. The sleek Series 50 SUPERS shown 
here, the lively Series 40 SPECIALS and 
the gallant Series 70 ROADMASTERS are 
equally Buick at its solid best. 


They’re all smart, all big, all able. 


They are the Big Buys of ’46—and you 
can choose any one and be mighty sure 
you'll lead the style parade and the value 
parade for a long while to come. 


BUICK pivision of GENERAL MOTORS 


Every Sunday Afternoon—GENERAL MOTORS SYMPHONY OF THE AIR 
—NBC Network : 
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Dealer 


Hatcher of Fort Wayne 
Opens in New Building 


A two-day open house was held 
by Hatcher Motors, Inc. (Ford), 
Fort Wayne, Ind., to celebrate the 
opening of its new one-story build- 
ing, which has more than double 
the area of the firm’s former build- 
ing. A four-page rotogravure sec- 
tion of a Fort Wayne newspaper 
was used to announce the open 
house. 

Graham C. Hatcher is the presi- 
dent; Cassius C. Hatcher, assistant 
general manager; Paul A. Roth, 
service manager; Richard E. Munz, 
parts manager; Philip H. Hunger- 
ford, office manager, and Paul L. 
Zimmerlee, motor manager. 

& * * 


San Juan Motors Plans 
$65,000 Building in Florida 


San Juan Motors, of Daytona 
Beach Fla., has obtained a building 
permit for a $40,000 unit of a ga- 
rage designed eventually to involve 
construction costing $65,000. W. 





Doings 


Brewster Shaw, partner in the bus- 
iness, said the $40,000 unit now 
planned will house the organiza- 
tion’s repair department. Show- 
rooms and offices will be completed 
later. 


Outlets Added 


W estinghouse-Bendix 
Appoints Three 


Truck Garage & Supply Co., In- 
dianapolis; Tomlinson Brake & 
Spring Service, Lima, O., and Ash- 
ton & Boyce, Erie, Pa., have been 
appointed “A” distributors for 
Bendix-Westinghouse air brakes 
and pneumatic control devices. 


Announcement of these appoint- 
ments comes from F. L. Wheaton, 
sales manager of Bendix-Westing- 
house Automotive Air Brake Co., 
Elyria, O., which is steadily broad- 
ening its scope of service to com- 
mercial motor transportation. 


All three will feature factory 
service for the installation and 


maintenance of air brake equip- | southeast 


ment in accordance with stand- 
ards set by the manufacturer and 
all are established organizations 
centrally located in the territories 
they serve, he stated. 

* oa * 
East Point Motors Opens 
For Studebaker in Ga. 


East Point Motors, Inc., a new 
Studebaker dealership for the At- 
lanta area, has opened for busi- 
ness at 628 N. Main St., East 
Point, Ga. 

M. E. Davis is president of the 
new firm and A. A. Myers is sec- 
retary-treasurer. Until recently 
Davis was general sales manager 
of Frost Motor Co. (Ford), Atlanta. 


Kaiser Motors Expands 
Property in Oakland 


Henry J. Kaiser Motors, San 
Francisco-Oakland dealer for the 
new Kaiser car and northern Cali- 
fornia distributor for Frazer cars 
and Graham-Paige farm equip- 
ment, has acquired half a square 
block of developed property in 
downtown Oakland for its Eastbay 
headquarters. 


The property is located on the 
corner of 23rd and 





FACILITIES IDEALLY adapted to the climate have been built by Garland Motor Co. 
(Chrysler), McAllen, Tex. Gaines 0. Garland is owner. The service department building 
has 11 working stalls, each 12 feet wide and 26 feet deep, and each with its individual 
door opening on a patio. All the stalls have twin-post hoists. At the left is a canopy 


where cars waiting for attention are parked. 





Broadway, Oakland, and 
through to Webster St. The trans- 
action involved more than $150,000, 
it was said. The purchase gives 
Kaiser Motors 20,000 square feet 
of floor space. 

oe od * 


Goodwin Gets CATA Post 


Of His Former Boss 


James F. Goodwin, Dodge dealer 
newly elected to the board of di- 





everyone Wants 
salety in his 
New car... 








Here’s a safety feature that is sure-fire ammunition for 
any sales force. With clutch-pedal starting the clutch is 
always disengaged when the engine starts. And you can 
add clutch-pedal starting to your cars with Bendix* Drive 
more simply and inexpensively than any other way. 


Since the clutch pedal is already depressed when the 
starter engages, the strain on the battery and starter 
motor is greatly lessened. If the clutch is accidentally 
pushed all the way down to the starter button while the 


engine is running, the inherent design of the Bendix 
Drive prevents starter engagement or damage. 


Higher break-away torque making for increased power 
and rugged, durable construction are other reasons 
Bendix Starter Drives have performed reliably in over 
65 million installations. Investigate Bendix Drive—you’ll 
find the newest of the new cars depend on Bendix Drive 


for safe, sure starting. 


Sareea He 


*REG. U.S. PAT. OFF. 
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ELMIRA 


ECLIPSE MACHINE DIVISION 
of Bendix Aviation Corporation 


. NEW YORK 


AVIATION CORPORATION 





runs|rectors of the Chicago Automobile 


Trade Assn., will 
serve out the un- 
expired term of 
the late Michael 
J. Lanahan, who 
first started 
Goodwin in the 
automobile _ busi- 
ness in 1920. 

Lanahan, then 
a Dodge dealer 
and vice - presi- 
dent of Dashiell 
Motor Co., hired 
Goodwin, who 
was just out of the Army, to sell 
ears. Goodwin has been a Dodge 
dealer ever since. 


Since 1933 Goodwin has operated 
his own companies, beginning with 
the Dodge-Plymouth dealership. 
He is now head of James F.. Good- 
win, Inc., 5725 Broadway, Chicago. 

Ke * ok 


Valdosta (Ga.) Area Gets 
Ford Tractor Concern 


Ellinor Tractor Co., owned by 
Merrell Ellinor and Jack Howell 
jr., has opened in Valdosta, Ga., 
in a building which has been com- 
pletely renovated and remodeled. 
Cc. C. Justice is manager of the 
new concern. 


Ford tractors and all tractor 
maintenance facilities will be han- 
dled by Ellinor Tractor. A fran- 
chise has been granted for three 
counties — Lowndes, Lanier and 
Echols. 


J. F. Goodwin 


Lee Named Manager 


E. C. Lee has been named sales 
manager of the Chandler Motor 
Co. in Greensboro, N. C. 

* cs * 


Culpepper Builds 


The Culpepper Chevrolet Co. has 
started construction of a new mod- 


ern showroom in Hearne, Tex. 
cs of * 


Ferguson Opens in Tex. 


The Charles Ferguson Motor Co. 
of San Benito, Tex. (Chrysler- 
Plymouth), has held its formal 
opening. The new firm will also 
handle household appliances. 

cd * * 


Genden to Build Annex 


Genden Bros., Inc., Springfield, 
Mass., has received a building per- 
mit for the construction of an ad- 
dition to the firm’s salesrooms at 
a cost of $1,500. 

* * * 
Reese Motors 


Reese Motors, Hamlet, N. C., has 
been chartered with authorized 
capital of $25,000 to buy and sel) 
automobiles, trucks. Principals are 
Richard J. Reese sr., Florence, S 
C.; Den D. Reese and I. Boyd Reese 
jr., both of Hamlet. 

* * * 
Stuart Incorporates 


Articles of incorporation have 
been filed for Charlie Stuart, Inc., 
1121 N. Meridian St., Indianapolis, 
with Charlie Stuart as the resident 
agent. The capital stock consists 
of 100 shares with no par value. 
The incorporators are Charlie 
Stuart, Eleanor L. Stuart, and Rob- 
ert E. Stuart. 

cd 


* * 


John Evans Sales, S. C. 


John Evans Sales Co., Sumter, 
S. C., has been incorporated with 
authorized capital stock of $50,000 
to deal in tractors, trucks, trailers, 
etc. John L. Evans is president; 
John Marion Evans and Warren 
D. Evans, vice-presidents; Charles 
G. Evans, secretary; John Marion 
Evans, treasurer. 
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this, however, has been obtained 
from either the State or Commerce 
departments. 

The list contains the names and 
addresses of firms and individuals 
all over the world, with the excep- 
tion of those in Germany, Italy 
and Japan, who allegedly have aid- 
ed or cooperated with the enemy. 
Names have shifted from time to 
time and, in some instances, for- 
eign traders have questioned this 
procedure. 








AUTOMOTIVE WASHINGTON 


Anti-Racket Bill 
Gets Clear Track 


By William Ullman 


CONGRESS last week was in its usual whirl of trying to 
act upon important legislation just before expiration of the 
fiscal year on June 30. Caught in the jam as the year-end 
deadline neared were numerous appropriation bills as well 
as the legislation for extension of price control. 

, 

At least a dozen annual ap- “ir the truck is driven out of the 
propriation measures were | jurisdiction of the driver’s local. 


——— 


Three Agencies Consider 


Public Debt Reduction 


INCREASING attention to prob- 
lems growing out of the public 
debt is indicated by three develop- 
ments. These were favorable ac- 
tion by Congress on a bill reduc- 





awaiting action. These in-| The bill makes a violation an ing the statutory limitation on 
cluded Interior department and la-| offense punishable by a fine of , . ‘ses Sek te 2 sdisicinein. tatiiaiats debt, announcement by the Treas- 
¢ bor-federal security bills, which $10,000 or imprisonment for 20 Oommen aeaeier ‘aah Gincumtie Geen, wen qancunced tnst week by J. ©. Symes,|Ury of another in a series of re- 
were expected to stir House-Sen-| years, and is designed to “cor- | -.neral manager. William E. Keane (left) was appointed service manager, and James |ductions in the debt from an ac- 


ate conflict. rect” a 1942 Supreme Court de- | D. Herndon Oldsmobile sales manager of Los Angeles headquarters. 
: jon : ision which stated that labor 
Congress is striving for adjourn-| © . . fund, and recommendations to 
ment in mid-July but the legisla-| Uions were exempt from the | measure particularly states that | Capital Hears Blacklist Congress by the board of gover 
tive jam indicated it may be in provisions of the anti-racketeer- 


: none of its provisions should be Discontinued : 
session beyond that date. With no| i™& law, even when such activi- | construed to modify any section May Be nors of the Federal Reserve Sys 


major strikes at the moment, the| ties are accompanied by vi0o- | of the Wagner Act, the Norris-| REPORTS persist in Washington tem for broader powers to curtail 
expectation of fundamental labor| lence. LaGuardia Act, the Railway Labor|that the enemy Blacklist will be | the monetization of the debt by 
legislation at this session has died.| Hobbs pointed out that the|Act or the Anti-Trust Laws. dropped soon. No confirmation of |the banking system. 

An exception | —— 
was the Hobbs 
anti - racket- 

- eering legisla- 
tion, passed by 
the House some 
time ago, re- 
ported unex- 
pectedly by the 
Senate Judici- 
ary committee, 
and then pass- 

ed unanimous- 
William Uliman ly by the Sen- 

ate a couple 

days later. This is what The 
Washington Post, a paper friend- 

y ly to labor, had to say just be- 

1 fore that of the Hobbs bill: 

| 

e 


cumulated balance in the general 






IMPROVING PERFORMANCE 





“We cannot imagine the Senate 
as a body turning it down, for the 
bill does nothing more than to 
make it unmistakably plain that 
robbery and extortion are not le- 
gitimate methods for unions or 
their members to employ.” 


The Hobbs bill was a provision 

4 in the Case bill, but the CIO, in 

{ its indictment of the latter, as- 

sailed the provision, aimed to pre- 

vent unions from holding up trucks 

on the highways and robbing their 

S non-union drivers, as vigorously 

r as it assailed any other part of 

the Case bill. 

Aside from the Hobbs bill, which 

the President likely will sign, one 

3 of the few questions affecting la- 

E bor legislation still to be settled 

at this session was whether Tru- 

man’s request for an investigation 

of the labor situation would get 

through. The remainder of the 

0. President’s emergency labor pro- 
e posal seems dead. 


Without a word of debate, the 

























For the fifty-fourth year, 
Hyatt Roller Bearings go 
rolling along — carrying 
loads—transporting people 
—reducing friction— ena- 
bling cars, trucks and buses 
to master the miles over all 
kinds of roads and under all 


kinds of conditions. 


- Senate unanimously passed the * 

Hobbs bill. The measure went 

through the upper chamber like The Hyatt engineering staff, 
4 a jet-propelled missile. 


= The legislation is aimed partic- 


with its vast experience in 
j- ularly at ending the practice of . 


at some labor unions in compelling the automotive field, special- 
farmers driving their own trucks . . e ° ° 
to market to pay union dues in izing in bearing applications, 
lieu of employing union drivers. ‘“ ° 

‘ In some cases, Hobbs, the sponsor, is at your service—call us 

a said, even where union drivers are 


0 for consultation at any time. 


employed, they are forced to pay 


Hyatt Bearings Division, 
S€ 
General Motors Corporation, 
Harrison, New Jersey; De- 


troit, Michigan. 





b- Mono-Wheel 
TRAILERS 


a, One and Two Wheel 

- DISTRIBUTORS WANTED 
- MARVILLE DWYER 
om TRAILER DIVISION 

les Dept. A 

on sf 1835 North Eastern Avenue 


Los Angeles 32, California 
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on repairs, then turned it in on 
Life Story of a Car 


another one and received a $100 
allowance. 
The car was sold three times 
°36 Chevrolet Goes 200,000 Miles, Has 17 
Owners, Brings $1,000 Profit 
DETROIT.—The story behind a 


at a junk price of $50 in the ini- 
typical used car has been portrayed 


tial stages of the war. 
In 1945 a Philadelphia street car 
by an enterprising Philadelphia 
Record reporter. Making a case 


smashed into the car, causing con- 
siderable damage. The owner then 

study of a 1936 Chevrolet two-door 

sedan selected at random, the re- 


sold it for $90. 
The next buyer, after repairing 
porter uncovered the complete his- 
tory of the car since its original 


the car, soon found its value rising 
purchase. 


again. In the past seven months 
the car has been sold four times 

The car has had 17 owners, seven 
major overhauls and today the 


New Commercial Car Registrations, 47 States for First Quarter, 1946-1941 


The more than ten-year-old car, 
(Compiled by R. L. Polk & Co.) 












profit of $1,000, about 132 percent 
of its original retail value. Eight 
owners expended a little more than 
$1,000 on repairs. 


Pointer Offers 


Complete Line 


PORTLAND, Ore.—Pointer-Wil- 
liamette, Pacific Northwest distri- 
butor, will henceforth offer a com- 
plete line of trailer and truck 
equipment, according to R. W. 
Pointer, president. 


A new catalog will be distributed 
throughout the Northwest soon, 
Pointer said. The company has 
discontinued distribution, sales and 
service of Autocar trucks. 


Wisconsin Firms Get O.K. 


On Building Permits 

Building permits have been taken 
out by the following automotive 
concerns in Wisconsin during June: 

Schmitz Motor Co., Green Bay, 
$20,000, service garage; Janesville 
Bus Co., Janesville, $40,000, storage 
garage for city buses; and Fox 
River Bus Lines, Grand Chute, $14,- 
700, bus storage and service. 


present owner values the car at 
only $156.95 less than it cost new. 

The initial owner drove the car 
about 40,000 miles, sold it in ’39 
for $150 to a dealer who resold it 
to another dealer for $225. The lat- 
ter peddled the car within three 
hours for $400. 

An electrical contractor, owner 
number 4, drove the car for 50,000 
miles within 26 months, spent $200 


with an estimated 200,000 miles on 
it, is now in a shop for repairs. 


Read Jack Weed’s Backshop for some 
Nine owners have made a total ¥ 


highlights in the service field. 
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Industrial Analysis Office 
Opened by Sweeney 


Harold E. Sweeney has an- 
nounced the opening of offices at 
713 Fisher Blidg., Detroit. He spe- 
cializes in industrial reports, mar- 
ket surveys, financial and economic 
studies, security analysis and in- 
vestment counsel. 

+ * + 


Litchfield Receives Degree 


Of Doctor of Science 


Honorary degree of doctor of sci- 
ence “in recognition of distin- 
guished service to humanity” was 
conferred upon 
Paul W. Litch- 
chairman, 


by the 
University of Ak- 
ron during com- 
mencement exer- 
cises last week. 
Presentation of 
the degree by Dr. 
H. E. Simmons, 
university presi- 
dent, followed 
Litchfield’s com- 
mencement address. 
* * 
Adams Joins Lear Division 


As Coast Sales Manager 


Burnham Adams has been ap- 
pointed West Coast sales manager 
of the Electro-Mechanical division 
of Lear, Inc., it is announced by 
Richard M. Mock, vice-president 
of Lear. 

Adams, recently West Coast 
manager of Wright Aeronautical 
Corp., will make his headquarters 
in the Los Angeles office of Lear, 
and will be in charge of sales of 
all Lear electro-mechanical prod- 
ucts for both aviation and indus- 
trial needs. 





P. W. 





itehfield 


E. W. Bliss Co. Moves 
Its Offices to Detroit 


In the belief that Detroit will 
be the manufacturing metropolis 
of the world for the next 10 years, 

|. S Harder, 
president of E. 
W. Bliss Co., pro- 
ducer of stamp- 
ing presses and 
rolling mills, an- 
nounced that the 
company has 
transferred its 
executive offices 
from Brooklyn to 
Detroit. 

The move is a 
phase of an ex- 
tensive Bliss ex- 
pansion program which is current- 


D. 8S. Harder 





@ Among ALL 6 of Buffalo's 
downtown, Main Street de- 
partment stores, 58.8% of the 
1945 advertising lineage ap- 
peared in the Courier-Express. 
individual figures were: 

‘Store A. 


7 


amone 


These stores know what makes 
customers buy. You can take 
their word for it... in Buffalo 








ly underway, involving equipment 
and building expenditures totaling 
approximately $2,000,000. The loca- 
tion of the executive offices in De- 
troit will be at 450 Amsterdam St. 


* * . 
American Coach Promotes 


Wood to Sales Position 


Clarence G. Wood, former head 
of his own distributing organiza- 
tion handling machine tools and 
abrasive discs, has joined Ameri- 
can Coach & Body Co. as manager 
of sales promotion. He will estab- 
lish an over-all sales program and 
will handle the promotion of sev- 
eral new lines, including the new 
American utility ladder and the 
American hydraulic tower lift. 

Wood began his business career 





in 1914 as vice-president and sec- 
retary of Hoosier Auto Parts Co., 
Muncie, Ind., an automotive parts 
concern producing transmissions, 
universal joints and clutches. 

* * * 


Gage in New Post 


Charles R. Bottorff, president, 
Belknap Hardware & Mfg. Co., 
jobbers of hardware, paints, auto 
supplies and equipment, furniture, 
and allied lines, last week an- 
nounced the promotion of Charles 
Allen Gage to vice-president and 
general manager, succeeding Wil- 
liam C. Gibson, who has been with 
the company since 1900, and who 
will remain on the board and su- 
pervise the erection of two large 
new company warehouses at Pres- 
ton St. and the River Road. An- 
nouncement was also made of the 
retirement of Marvin Syocker, as- 
sistant buyer, after 48 years of 
service, John Irwin, manager of 
the harness department, 33 years; 
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ARCHITECT’S PERSPECTIVE of the new Ford assembly plant and parts depot 
under construction at Atlanta, Ga. It is located about seven miles from downtown 


Atlanta. 





and Henry Knadler, shipping de- 
partment, 45 years. 
+ * + 


2 Tide Water Changes 


J. D. Chace, district sales man- 
ager, Tidewater Associated Oil, an- 


nounces the appointment of D. B. 
Colville, former sales agent at Mo- 
desto, as area sales agent. W. A. 
Reanier, sales manager, made 
known the selection of Jack H. 
Lynch as supervisor of special 
product sales. 


8585855585858. 
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OR the first time in history, the South 
has a servant problem. The ““Mammy” 
who used to do the housework got a 
job in a factory during the war. And the 
vigorous growth of Southern industry will 
help her to keep that job during peacetime. 

The South’s solution to this problem is the 
purchase of household appliances just as fast 
as they come on the market. The South’s 
new “Mammy” is electricity and the count- 
less labor-saving devices electrification brings 
to the home and farm. 

The Rural South alone plans to spend 
$1 BILLION for electrical appliances during 
the next five years. The South’s leadership 
in rural electrification, coupled with a 
shortage of domestic help, has created an 


DETROIT PUBLIC LIBRARY 





enormous sales opportunity for appliance 
manufacturers. 

Are you building trademark preference in 
this mighty market? The Progressive Farmer 
is the South’s leading magazine. More 
Southerners will see your advertising in The 
Progressive Farmer than in any other pub- 
lication. 


The 





Advertising Offices: sirnmiNGHAM, RALEIGH 
MEMPHIS, DALLAS, NEW YORK, CHICAGO 


Pacific Coast: Edward S. Townsend Co., San Francisco, Los Angeles 
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Obituaries 
Ethyl’s Taylor, 
45, Dies in N. Y. 


NEW YORK.—J. Coard Taylor, 
45, vice-president in charge of sales 
of Ethyl Corp., died June 25 of a 
heart attack here. 

Mr. Taylor joined Ethyl in 1926 
as Canadian representative with 
headquarters in Toronto. He be- 
came vice-president in charge of 


sales in 1937. 
- + * 


Funeral Services Today 


For Charles Marvin 

DETROIT.—Services will be held 
at 1 p.m. today (July 1) at Ham- 
ilton Funeral home for Charles H. 
Marvin, 52, for 20 years manager of 
the Detroit office for Jann & Kelley. 

Mr. Marvin, who died suddenly 
June 28 in Harper Hospital here, is 
survived by the widow, two chil- 
dren and two grandchildren. 

* * * 


E. C. Patterson, 78, 


Dies After Accident 
WESTERN SPRINGS, Ill.—Ell- 





more C. Patterson sr., 78, one of 
three co-founders in 1916 of War- 
ner-Patterson Co. died June 5 
shortly after being struck by a 
train near his home here. 

Mr. Patterson first became in- 
terested in the field due to his ar- 
dent interest in sports. In 1909, 
driving a Chalmers-Detroit with 
Hosmer H. Allyn as assistant, he 
set a new Chicago-Minneapolis rec- 
ord and at about the same time 
drove the first non-stop automobile 


trip from Chicago to New York. 
* * # 


J. Harry Schumacker 

PHILADELPHIA.—J. Harry Schumac- 
ker, 71, retired automobile dealer and for- 
mer banker, died in a hospital here last 
week. He entered the automobile business 
here when his wagon and carriage firm 
changed to the Frankford Packard Co. 

* * * 


. 
Leo H. Sponseller 
CANDON, 0O.—Leo H. Sponseller, 51, 
Columbiana Chevrolet dealer, died last 
week. 
* + * 


Frank J. Riefling 
ST. LOUIS.—Frank J. Riefling, 68, foun- 
der of the Riefling Motor Co. (Ford) here 
22 years ago, died in a local hospital last 
week. 
* * * 


Albert C. Webb 
ST. LOUIS.—Albert C. Webb, 68, inven- 
tor and pioneer automobile racing driver, 


died here last week. Webb organized the 
Webb Motor Fire Apparatus Co. in St. 
Louis in 1910 to build the fire engine 
pumper he invented in 1907. He later was 
sales manager for the old Rickenbacker 
Motor Co. and manager of the St. Louis 
office for the Mack Truck Co. in 1935-36. 
* * * 


Charles F. Dinsmore 

ST. LOUIS.—Charles F. Dinsmore, 53, 
former dealer here, who died in Los An- 
geles, was buried in the Mount Lebanon 
Cemetery, St. Louis County. A pioneer in 
the automobile field, Dinsmore ceased oper- 
ating the Dinsmore Pontiac Co. in Ma- 
plewood, St. Louis County, in 1939 because 
of illness and moved to Los Angeles. 

* + * 


Jack Shull 
ELLENSBURG, Wash.—Jack Shull, 35, 
Ellensburg automobile dealer, was drowned 
last week when he fell from a boat while 
fishing near Grand Coulee dam. 
. * . 


Robert W. Cason 
Robert W. Cason, 52, Ford dealer at 
Ada, Okla., since 1928, died June 13 of a 


heart attack. 
. + ° 


August L. Madon 

CLEVELAND.—August L. Madon, an 
ignition service pioneer, died at his home 
here June 6. He was vice-president and 
treasurer of Cleveland Ignition Co., which 
he helped organize in 1917 with R. Q. 
Semrad. 

* * * 


Claude C. Card 
CLEVELAND, Tenn.—Claude C. Card, 
65, early dealer, died at Erlanger Hospi- 
tal, Chattanooga. He operated the first 
Ford dealership here. 


THE ATLANTIC REFINING COMPANY 
PETROLEUM PRODUCTS 
o™ SOUT! BROAD ernasr 


InteRNaTionaL Sart Company 
1m CORPORA' 


Sonaxton, Pa. 


Feb. 26, 1946 


Applause from High Places ! 


A flood of congratulatory com- 
ment is greeting this national 
campaign for LEE DeLuxe tires. 
Leaders in America’s safety drive 
have given this advertising their 
warm approval. Lee advertising 


to users! 


Carries a message to millions 
of drivers...delivering a 
public service to readers just 
as LEE DeLuxe 
their long mileage 


tires deliver 
service 


LEE cn chohachor TIRES 


LEE RUBBER & TIRE CORPORATION 


CONSHOHOCKEN, PA., U.S.A, 


Republic Rubber Division ... industrial Rubber Products... Youngstown, Ohio 








Annual Truck Party... 











THE NEW HEADQUARTERS of Updyke Motor Sales (Dodge-Plymouth), Kirksville, 


Mo., 


has 15,000 square feet of sales and service 


area including an outstanding 


truck service facility with 16-foot doors. For Dodge and Plymouth cars it has a five-car 
showroom with 700 square feet of plate glass windows. 





A GROWING INTEREST in Dodge trucks is shown by this record attendance of 160 


truck operators at the annual truck party 


of Updyke Motor Sales, Kirksville, Mo. The 


number of truck operators present has tripled in the three years that Charles Updyke 
has played host. This picture shows the spacious capacity of the service shop and its 


modern design. Eight factory men attended 
Neumann, St. Louis regional manager for 
manager. 


the meeting which was addressed by L. W. 
Dodge, and George Thorpe, parts regional 


Dilapidated Autos Bring 
High Prices in Scotland 


GLASGOW.—(UTPS)—The scenes 
in England at Great Nissenden 
have been repeated this month in 
Scotland, where fantastic prices 
have been paid—mainly by dealers 
—for cars, lorries and motorcycles 
which are far past their best. 

The cars are mainly coming 
from National Fire Service, gov- 
ernment surplus dumps at Ayr, 
Glasgow and Edinburgh where a 
— volume of vehicles was 
sold. 


Comments by the auctioneer sug- 
gest that there was a very unbal- 
anced demand, cars going at prices 
often far above their prewar pur- 
chase price despite their apparent 
unsatisfactory condition. So dilapi- 
dated were some that the purchase 
could only be justified by a knowl- 
edge that a market awaited for 
spares, parts or, more generally, 
tires. 

In many instances, vehicles in a 
sorry condition had tires in reason- 
ably and even excellent condition. 

Amateurs had little success, the 
buying being handled very large- 
ly by the trade. 

In Glasgow, some 900 vehicles 


were sold at the end of May. They 
were generally in very poor shape, 
but all took high prices. Motor- 
cycles sold at a Lanarkshire auc- 
tion saw excessive prices being paid 
for recent models. 


Two Timers? 
Buffalo Assn. Listing 


New-Car Resellers 


BUFFALO. — Buffalo Automotive 
Trade Assn. started last week a 
new service for dealer members 
that informs them of persons who 
have purchased 1946 cars and later 
sold them. The first list names 10 
individuals. 

The association warns that “it 
might seem logical that they would 
dispose of subsequent cars in the 
same manner. There will be cases, 
of course, where the purchasers 
may be dissatisfied and wishes to 
acquire another make. However, it 
would seem logical that the orig- 
inal car be used as a trade-in.” 

Additional information on the 
10 transactions is available at the 
association offices, an official states. 


CANDA QUIZ 


Mr. Rudy Reinhold 

Nash Central Sales 

9th & Sycamore Sts. 
Cincinnati, Ohio 


CANDA CLOTH-s1 


Made by Collins & Aikman Corporation, New York 





Question: Nineteen years as a 
Nash dealer, and also as opera- 
tor of a cab company, have given 
you plenty of chance to see which 
upholstery fabric stands up best. 
Which of them gets your vote? 


Answer by Mr. Reinhold: Yes, we 
keep close tabs on car interiors 
and, to our way of thinking, a 
fabric with a short dense pile, like 
canda cloth is tops. Nothing beats 
it for durability. And for improved 
comfort and style, due to smoother 
texture and smarter appearance, 
both we and our customers are 
really sold on canda cloth. 


LISH—CLEANS EASY—WEARS WELL 








Prospects for auto advertising in 
the second half of the year are 
generally better, both for national 
magazine and local newspaper ad- 
vertising. 

The key to the tempo of adver- 
tising, of course, is production, and 
there are several hopeful signs, al- 
though the picture is not entirely 
clear. 

Replacement parts advertising is 
already running a little ahead of 
the prewar level, since the volume 
of sales in this field is more than 
double that of 1941. 

Best prospects for increases in 
car advertising come in the field 
of local newspaper co-op adver- 
tising. Money has been accumu- 
lating in co-op accounts, and is 
likely to be a factor soon. 

General Motors will, of course, 
provide a big chunk of the increase 
since its car divisions were not ad- 

vertising during the strike in the 
first half of the year. Plans are 
all set. 

Buick, for instance, already has 
a broad pattern of national week- 
ly, monthly and trade magazine 
and farm paper advertising sched- 
uled throughout the year. Normally, 
the bulk of Buick’s advertising 
money is spent in newspapers, and 
the local co-op advertising is ex- 
pected to come in soon. 

Similarly, the outlook for Chry- 
sler advertising is better in news- 
papers than national magazines, 
although the car divisions are 
preparing now a limited amount 
of magazine advertising. This will 
continue to increase as produc- 
tion moves up. 

The corporation is not expected 
to step up its advertising until the 
fourth quarter, and then only if the 
production picture has cleared up. 

Meanwhile, money is accumulat- 
ing in the co-op funds for local 
newspaper advertising. 

Ford’s advertising has been run- 
ning high, although it was affected 
recently by the shutdown of all 
Ford plants. However, Ford is ex- 
pected to get going well on pro- 
duction, and advertising will follow. 

Packard will step up its nation- 
al advertising with an additional 
campaign on the Super Clipper. 
Newspaper advertising will be 
augmented by a followup in the 
larger marketing areas on the 
current national series, “Waiting 
is Tough on Us, Too.” 

Studebaker is coming in with its 
advertising on the 1947 models, too, 
Hudson production is moving up, 
and Nash advertising is already at 
a high level. 

With respect to new models, this 
year is not likely to see the cus- 
tomary slump in late summer 
when the auto factories usually 
shut down in preparation for new 
models. 

Indications are that production 
of current models will continue 
throughout the year, with the 
changeover coming somewhere be- 
tween February and August of next 
year. 


Revival 


Chrysler Export is reviving its 
magazine, Overseas Graphic, under 
the supervision of W. B. Chapo- 
ton, advertising manager. Editor 
is Howard Cooper. First issue out 
is a topflight job. Many of the pic- 
tures used were taken by Ross Roy 
photographers. 


* * * 
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Auto Advertising 
Lookin g Up 
By Bob Finlay 


New president is Leslie H. Brown- 
holtz. He succeeds E. C. Trow- 
bridge, who has retired and has 
sold all his stock. 

Other shareholders and new offi- 
cers are J. Rufus Doig, Preston 
Roberts and Kenneth Dennett, vice- 
presidents, and Edwin D. Duryea, 
secretary-treasurer. 


Popular Science 

Ken Ivie, of Popular Science, 
says that two of that magazine’s 
men got top spots in the National 
Aviation Writers Assn.: Leo Shloss, 
president, and Devon Francis, ex- 
ecutive secretary. Others elected 
are John Stuart, N. Y. Times, 
chairman; Gene Dawson, Indianap- 
olis News, first vice-president; Dick 
Kirschbaum, Newark News, sec- 
ond vice-president; Charles Mc- 








It pays to be 


“Have you seen the new models?’’...‘‘Let’s see the 





INCORPORATING many of the newest innovations in automotive dealer buildings is 
the recently completed headquarters in Minneapolis of Malkerson Sales, Inc. (Oldsmo- 
bile). The new structure covers 43,000 square feet of floor space, approximately three 
times that occupied by the former headquarters. 





Reynolds, McGraw-Hill, third vice- 
president, and Leslie Spencer, N. 
Y. advertising man, treasurer. 


Names 


Appointment of Joseph R. Brack- 
en and Storrs J. Case as vice-presi- 
dents of Grant Advertising, Inc., is 
announced by Edward R. Grace, 
vice-president in charge of the De- 
troit office. Both will continue to be 





"46 convertible’. 


When people talk about cars, you'll usually hear 


the word “‘see’’ in their conversation. 


It’s a good thought to keep in mind when you 
design your next showroom. Get one that really 


shows your new cars...a Visual Front! 


The Visual Front isn’t designed to be flashy—or 
to call attention to itself. It is planned to take ad- 


vantage of the transparency of glass. 


connected with this office, Grace 
said. Bracken was with N. W. 
Ayer for 19 years and was in 
charge of the Detroit creative de- 
partment, prior to joining McCann 
Erickson in a similar capacity. He 
was general manager of Grace & 
Bement, Inc., when it merged with 
the Grant organization early in 
1945. Case has for years been iden- 
tified with the automotive field in 





-minded about your storefront! 
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various executive capacities and 
served as advertising manager for 
several of the large manufacturers. 
He joined Grant Advertising in 
August, 1945. 


Abril Lamarque is new art direc- 
tor of World Report, the weekly 
newsmagazine of world affairs. 


John H. Coughlin has been pro- 
moted from auto editor to acting 
advertising manager of the Hart- 
ford Courant. His successor as auto 
editor is Robert L. St. Martin, who 
joined the Courant in 1936. Cough- 
lin joined the paper in 1924. 


John R. Powers jr., director of 
public relations for Rochester 
Products division of General Mo- 
tors, has been voted the outstand- 
ing member of the Rochester Jun- 
ior Chamber of Commerce. 


Vernon H. Van Diver has left 
Union Carbide & Carbon Corp. and 
opened his own business as mer- 
chandising and advertising coun- 
selor with offices in the McGraw- 
Hill Building, New York. He will 
also head the Brad-Vern Co., ad- 
vertising agency at Garden City, 
N. Y 





SALES PUNCH FOR THE SALESROOM 


insulating glass which reduces the possibility of 


condensation in cold weather. Even the doors are 


transparent—Tuf-flex* tempered plate glass. 


Of course, there must be some Opaque areas 


for structural elements. Face them with colorful 


Vitrolite* glass. For partitions which transmit light 


yet provide privacy, use Blue Ridge Patterned Glass. 


Yes, the Visual Front has sales punch. It is not 


a fixed design, but a style of front that can be 


adapted to any location. For further information and 


ideas, write for a free copy of our Visual Fronts 


book. Libbey-Owens-Ford Glass Company, 3776 
Nicholas Building, Toledo 3, Ohio. 


The design shown here is a good example. This 
clear glass front is Thermopane*, the multiple-pane 


Clark Art 


The famous Clark collection of 
paintings, “The Spirit of Trans- 
portation,” created in 1922 by 12 
leading artists in a competition 
sponsored by Clark Equipment Co., 
is being revived today as the theme 
of the company’s 1946 series of 
advertising inserts. Gebhardt & 
Brockson is handling. 


O’Mara & Ormsbee 


At a recent meeting, stockholders 
of O’Mara & Ormsbee, Inc., pub- 
lishers’ representatives, placed the 
management and all stock in the 
hands of five key executives. 


*Reg. U.S. Pat. Off. 





| 
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visus LIBBEY- OWENS: FORD 


a Great Name « GLASS 
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Nut Shortage Sole Threat . . . 
New Parts Labor Pacts 


Improve Auto Outlook 


(Continued from Page 1) 


components has been a major 
cause of lagging production for 
the last six weeks. 

The settlements follow: 
BRIGGS MFG.—Company offi- 
cials announced that a_ general 
agreement was reached in the 
UAW-CIO dispute over increased 
production rates. Negotiations to 
iron out details continued Friday, 
but the threat of a production- 
halting strike was removed. 
DETROIT STEEL PRODUCTS— 
After a bitter two-month strike, 
output of vehicle leaf springs was 
resumed Thursday. Local 351 rati- 
fied a new contract including 18- 
cent hourly raises for production 
workers, but promised to demand 
further increases if prices climb 
without restraint. Besides aggra- 
vating the spring shortage, this lo- 
cal picketed a company official’s 


home in waging the strike. 

MUELLER BRASS, Port Hur- 
on, Mich—Reopens today after 
a protracted strike. Hourly raise 
of 18 cents; federal conciliators 
brought dispute to settlement 
stage. 

FIRESTONE TIRE, Akron — 
Brief walkout on working issues 
ended. All plants in production. 

CLARK EQUIPMENT—Back in 
production of axle housings after 
seven weeks of idleness at two 
Michigan plants. The strike was a 
crippling bottleneck to production 
of medium-weight trucks. 

Road Ahead Still Rocky 

No vehicle assembler, however, 
would say that the prospect was 
all rosy, even with the above bar- 
riers hurdled. Highlighted by the 
paucity of nuts and bolts, there 
are still nearly 100 strike short- 


1 MONTH TO 
REDBOOK, MASS. 





THE NEW BUILDING of L & S Motors (Hudson), greater Hartford, Conn., is under 
construction. Occupancy is expected in the early fall. The building, which has an area 
of 7,000 square feet, is being built at Albany Ave. and Bedford St. The width of the 
property is 80 feet, with a 237-foot depth. Joseph Slonim and Harry Lazinsk, partners, 


established the dealership in 1926. 


ages blocking the road to full con- 
tinuous production. 

General Motors reported it is 
feeling the effects of all these 
100 walkouts, while Ford’s ven- 
dor stoppage total was 22 on 
Thursday. A summary of the ma- 
jor strikes and shortages follows: 
NATIONAL SCREW AND MFG. 

and LAMSON & SESSIONS, both 
of Cleveland, and BUFFALO 
BOLT, Tonawanda, N. Y.—These 
three shutdowns have drastically 
reduced the supply of nuts, bolts 
and screws to the point where it 
is the most dangerous of the re- 
maining shortages. 

National Screw has been strike- 


bound since Apr. 15 in a wage 





fight; negotiations with the UAW 
local are continuing. A jurisdic- 
tional battle between AFL and CIO 
has halted Lamson since Apr. 17. 
Buffalo Bolt’s stoppage dates from 
Apr. 22. 

SILVER—H. A. Wilson Co., New- 
ark, N. J., declared that a scarcity 
of silver for the electrical contact 
points which it produces might 
halt all auto output by July 15. 
Assemblers were understood to be 
planning to use tungsten or cad- 
mium points if the silver dearth 
worsens. Wilson Co. blamed the 
Senate’s silver bloc for creating 
the shortage by holding out for a 
higher price. 

CHRYSLER OF CANAD A— 


Lhey dont pay off with wooden nutmegs 


in REDBOOK, Connecticut. 


They'll buy your product with real 


U. S. money. 


Over $131,000,000 of family income 


makes it possible for 


young Redbook families to have just 
about anything their hearts desire. 
And they will be buying $780,000 
worth of tires for their 21,185 automo- 
biles as well as over 14,800,000 gallons 


HIT EM WHERE 


REDBOOK 


Send for the Redbook State-by-State analysis of family buying power. 
Write or phone Redbook, 230 Park Avenue, New York 17, New York 


THEY LIVE, 
orcee DIN 


these 25,713 


of gasoline and 1,186,000 quarts of oil. 

It takes $20,000,000 worth of food 
to satisfy their hearty young appetites, 
They buy $2,700,000 worth of drugs 
and cosmetics in the course of a year. 

Isn't $59 a page a low pro-rata cost 
to reach this $131,000,000 Redbook, 
Connecticut market ? That's all it costs to 
cover the Connecticut Redbook families. 





/ 


Display your product before the 
$6,800,000,000 audience of the 
Redbook National Show 


Sell your product to these eager, young Red- 
book families whose ready money totals 
$6,800,000,000. 

They pay $4,000,000 a year for front-row 
seats at 12 performances of one of America’s 
greatest arrays of fiction entertainment. 

$37,200 makes the Redbook National 


Show your show (12 
pages) attracting these 
enthusiastic young 
spenders to your prod- 


uct every month in the 
year. 


This UAW strike, which started 

10 days ago, is shaping up to 

last through the summer, com- 

pany sources said. Union secur- 
ity and a $2-a-day raise are 
among the demands. 

WHITE, MACK, DIAMOND T— 
Still no settlement signs in any 
of the strikes at these plants. Wage 
talks are going on without report- 
ed progress at Mack, no negotia- 
tions are scheduled at White. Dia- 
mond T is tied up by several hun- 
dred workers demanding recogni- 
tion of an independent auto union. 


GENERAL TIRE—All plants 
were struck June 20 by the United 
Rubber Workers-CIO over demands 
for an 18%%-cent raise and reduced 
production standards. The com- 
pany offered 14 cents, on top of a 
nine-cent raise granted last No- 
vember. 

Some thought this walkout au- 
gurs another year-long spin of 
the 1945-46 strike merry-go- 

round, which started last July 
with strikes in the tire industry. 

FEDERAL BEARING, Pough- 
keepsie, N. Y., and MARLIN- 
ROCKWELL, Jamestown, N. Y.— 
Federal Bearing executives say the 
union has made the two-month 
strike the test on demands for the 
whole ball bearing industry. Early 
peace is unlikely. UAW dissent on 
a wage offer closed Marlin-Rock- 
well last week. 


Some Lesser Stoppages 

The other supplier strikes are 
minor in that they do not have as 
great an impact upon vehicle pro- 
duction as a whole. 

Among the lesser strikebound 
plants are Columbia Chemical di- 
vision of Pittsburgh Plate Glass, 
Barberton, O.; L. A. Young Spring 
& Wire, Los Angeles (settlement 
was reported near Thursday), and 
several rubber plants in Ontario. 

In the farm machinery field, the 
UAW strike against J. I. Case Co. 
is entering its eighth month. The 
government is preparing to seize 
Case at the appropriate moment, 
thus ending the nation’s longest 
walkout. Allis- Chalmers, struck 
since early spring, is also expected 
to be seized. 

All auto assembly lines in the 
U. S. are scheduled to be in op- 
eration next Monday. The last 
of the Ford plants closed in the 
recent shutdown expect to re- 
open then. 

The American Iron and Steel In- 
stitute reported that steel output 
rose 3 percentage points last week, 
from 84.2 percent the previous 
week to 87.2 percent. Normal ca- 
pacity is a bit above 90 percent. 

The 40%-cent-a-ton boost in the 
price of soft coal and the 6 per- 
cent hike in rail freight rates were 
regarded as possible causes of new 
price rise requests by the auto 
makers. It was recalled, though, 
that OPA has taken the position 
it would let competition determine 
the fluctuations of future auto 
prices. 


OPA also announced an increase 
of 90 cents in the ton price of hard 
coal, the type used most by re- 
tailers and home owners. 


Jacksonville, 


FLORIDA 





Offers Opportunities 
For Manufacturers of 
Automotive Parts 


Makers of metal or plastic automotive 
parts and accessories will find exceptional 
opportunities in Jacksonville. 


With raw materials locally available; eco- 
nomical, quick access to interior, Gulf and 
Pacific coast markets, by water, rail, truck 
and air; an ample supply of cooperative 
labor; favorable taxes; and lower construc- 
tion and maintenance costs due to ideal 
climate, Jacksonville offers many advan- 
tages worth investigating. 


A specific industrial and market 
survey will be prepared at your 
request. Write us and outline your 
needs. Correspondence will be held 
strictly confidential. 

Dept. F., Industrial Division 
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A NEW INDUSTRY-WIDE trend in management-union relationships may be sym- 
bolized by this picture made recently in Philadelphia. Following signing of a new labor 
contract affecting 3,000 wage employes of SKF Industries, Inc., William L. Batt, presi- 
dent, proposed that the consummation be marked by a joint meeting of plant foremen 
and union stewards of the United Steelworkers of America (CIO). Clinton S. Golden, 
international vice-president of the union, accepted Batt’s offer and declared it was the 
first time to his knowledge that management had offered to celebrate peaceful settle- 
ment of collective bargaining negotiations. Golden, left, chatting with Batt at the dinner. 


White House Labor Bills 
Snagged in Congress 


WASHINGTON.—Two of the Ad- 
ministration’s three pending labor 
bills hit serious snags in Congress 
late last week and the third faced 
a slow death from inaction. 

First, the House Rules commit- 
tee virtually shelved for this ses- 
sion the president’s minimum wage 
bill lifting the legal floor under 
wages from 40 to 65 cents an hour. 
Next, the House-passed bill provid- 
ing for a six-months’ joint commit- 
tee study of permanent labor legis- 
lation ran into a series of counter- 
proposals in the Senate Labor com- 
mittee. } 

Third, the President’s emergency 
anti-strike bill, passed by the House 


N. Y. to Start 
‘Hall of Fame’ 


At Convention 


ALBANY, N. Y.—C. D. Hender- 
son, executive vice-president of the 
New York State Automobile Deal- 
ers, has announced the establish- 
ment of a dealers’ “Hall of Fame” 
in connection with the association’s 
Golden Jubilee convention, to be 
held in Saratoga July 10-13. 

Dealers elected to membership 
will be honored at the opening 
meeting of the convention, at which 
Gov. Dewey will deliver the key- 
note address. They also will receive 
an award at that time. 

Membership in the Hall of Fame 
will be restricted this year to the 
10 dealers in the state who have 
been actively engaged in the busi- 
ness of selling automobiles for the 
longest continuous period of time. 
The dealers also must be members 
of the association. 

The convention will open in Sara- 
toga Springs with a parade to the 
Convention Hall, where the initial 
session will hear Gov. Dewey dis- 
cuss the _ state’s motor. vehicle 
safety program. Following’ the 
meeting, a smoker will be held at 
the Grand Union hotel. 

Morning and afternoon business 
sessions will be held July 11. 





and modified by the Senate, re- 
mained motionless on the House 
Speaker’s table, where, very likely, 
it will be permitted to die. 

House Rules committee shelving 
of the minimum-wage bill followed 
warning by Rep. Stephen Pace, of 
Georgia, that he would offer as a 
floor rider his amendment boosting 
farm prices by including farm 
labor costs in the parity formula. 

The minimum wage bill passed 
the Senate with a similar rider, and 
the House Labor committee had 
approved a wage bill of its own, 
omitting the farm parity boost. 
Rep. Outland, of California, said 
the President told him _ three 
months ago, he would veto the bill 
if it carried the farm parity in- 
crease. 


The Senate Labor committee, 
meanwhile, postponed until today 
(Monday) a decision on the Presi- 
dent’s proposed joint committee 
study of labor legislation, amid stiff 
opposition to provisions of the 
House-passed bill. 

President Truman has until to- 
day to act on the Hobbs anti- 
racketeering bill, which prescribes 
penalties for unions interfering 
with interstate commerce. 





AFL Jury Sentence 


Fought by Stringari 

DETROIT.—Arthur M. Strin- 
gari, labor relations counsel for 
Detroit area Ford dealers and 
former AFL organizer, intensi- 
fied his fight last week against 
a 30-day contempt of court sen- 
tence imposed by the grand jury 
investigating the Detroit Team- 
sters union. 

Stringari’s attorney submitted 
a petition for habeas corpus to 
the State Supreme court, deny- 
ing grand jury charges that he 
evaded questions on AFL organ- 
izing activities. Stringari was 
instrumental in negotiating the 
salesmen’s contract between lo- 
cal Ford dealers and the Team- 
sters (See Automotive News, 
June 24). 














$28.50 
F.0.B.—New York City 


CHROMASTER 


Chrome Showroom Furniture 
Beautiful « Sturdy e Comfortable 

CHAIRS e 

STOOLS e 


@ Durable Leatherette in Many Colors 
© Highest Grade Chrome Piating 


SETTEES « TABLES 
SMOKING STANDS 


Literature on Request 


KAY-DAVIS COMPANY 


886-890 Gerard Ave. 
NEW YORE 52, N. Y. 





Cadillac 


(Continued from Page 1) 
press conference, also revealed 
these points: 
] Cadillac is shipping cars to deal- 
- ers on a straight percentage of 
1941 sales. Believing the needs of 
one area to be as pressing as an- 
other, Cadillac executives decided 
not to make use of the 15 percent 
reserve for geographical areas 
which GM has okayed for its di- 
visions. 
2 The supply picture appears to 
augur better production for the 


second half year, although there 

are still many problems. 

3 Cadillac’s backlog of orders is 
about twice the number of cars 

it can produce this year. (The di- 

vision can produce 65,000 cars a 

year on a one-shift basis.) 

4, Cadillac will be in production of 
its full line within a month. 


5 Worker productivity is not a 
serious problem now. Gordon 
pointed out that most of its em- 
ployes have a long association with 
the company and that their local 
was the first to ratify the GM con- 
tract following the long strike. 
Asked about engineering changes, 
Gordon said that he expects many 


improvements in the next two 
years, including more efficient en- 
gines, more room in the cars, bet- 
ter economy. 

He also foresees widespread 
adoption of automatic transmis- 
sions, which is one of the hot en- 
gineering developments of the day. 

Ahrens said that price does not 
appear to be much of a factor in 
Cadillac’s present market. After the 
recent OPA increases, he said, he 
was hoping for some cancellations 
to relieve the pressure, but the new 
orders the next day more than off- 
set the few who cancelled their 
orders. 


aay Want Ad Dept., inside back cover 













..- WHILE SELLING THE OREGON MARKET™ 


To effectively reach 


the whole Oregon 
Market with a single 


newspaper, USE *** 


*Oregon and seven 
Southwestern Washington 
counties. 


REPRESENTED 


CITY OF PORTLAND 
BALANCE OF OREGON MARKET 
TOTAL OREGON MARKET 


(Percentages computed from Sales Management 1946 Survey of Buying Power.) 








NATIONALLY 


EVERY RETAIL DOLLAR SPENT IN PORTLAND IS MATCHED 
BY TWO SPENT ELSEWHERE IN THIS MARKET 


Population foods 
29% 30% 
71% 70% 

100% 100% 


he Oreg 


PORTLAND 











Don’t overlook this billion dollar retail market ...and don’t overlook 
this fact: nearly two-thirds of this retail business is outside of Portland. 
For maximum sales in the Oregon market, use The Oregonian, the 


newspaper that covers both—the city of Portland and the outside market. 


MAJOR SALES FACTORS IN THE OREGON MARKET 


Drugs _ Total Retail 
Sales Sales 
44% 36% 
56% 64% 
100% 100% 





onian 


OREGON 


Market-Wide Circulation Leadership—Daily and Sunday 


BY PAUL 


BLOCK 


& ASSOCIATES 
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ted Veto May Be Killed... 





Prewar Discounts Likely 


By End of July 


(Continued 


toration of regular handling 
charges and normal trade dis- 
counts will be effective as of July 
1, dealers would not be permitted 
under the law to put them into 
effect until OPA has fixed the 
new maximum retail prices. This 
must be done by OPA not later 
than July 30. 


Of course these new prices must 
grant to the retailer the full 5 per- 
cent handling charge and the aver- 
age 24 percent trade discount. 

The Crawford amendment will 
apply until the normal average re- 
tail sales for 1939-41 have been op- 
erative for a period of six months. 
It is believed that such a six- 
months’ average will not be at- 
tained before midsummer of 1947. 


If, however, due to unexpected 
factory production, the six-month 
limit should be reached earlier than 
a date approximating the end of 
the life of OPA, the agency might 


see fit to inflict new trade dis- 
count cuts. 
In any case, such new cuts 


could not be below the Jan. 1 
(1946) trade discount levels. This 
would mean a 8 percent handling 
charge cut and a 2 percent trade 
discount slash until June 30, 1947. 

Final debate on the conference 
report was marked by a vigorous 
attack on Chester Bowles by Sen. 


from Page 1) 


Taft. The Ohioan, who has en- 
gaged in frequent controversies 
with Bowles, declared bluntly that 
the principal thing wrong with 
OPA was Bowles himself. 

Taft said Congress had entirely 
lost faith in Bowles and that “one 
of the by-products of the bill, which 
I think would be to the greatest 
benefit of all the country, would be 
the resignation of Mr. Bowles, 
which he threatens to give us if 
this bill goes through.” 

Most Washingtonians, however, 
doubt that Bowles will resign. 

Taft, who had refused to sign 
the conference report, explained 
that he took this official position 
because he believed it was his duty 
as a representative of a majority 
of the Republican views. It was 
not his personal attitude, he de- 
elared, and for that reason he 
urged passage of the extension act. 

NADA President W. L. Mallon, 
who has been in Washington al- 
most continuously since the trade 
discount fight was launched on 
Capitol Hill last September, wit- 
nessed final passage of the measure. 

The measure contains provisions 
which necessitate price increases 
on many commodities but permits 
OPA to continue rent control with- 
out restriction. NADA was in ac- 
cord with this provision. 

House acceptance of the bill, 
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VENTALARM 
EQUIPPED 


0.P.A. CAR and TRUCK FORMS 


Every New Truck Dealer Needs This Form 


Certificate of Transfer - 


New Trucks $1.40 per 100 


Effective Since May 18, 1946 


Certificate of Transfer — Used Cars 
Warranty “In Duplicate’ 
Certificate of Transfer — New Cars 


$1.50 per 100 
’—Used Cars $2.35 per 100 
$1.25 per 100 


Tags —Combinecd 4” x 8” — Used Cars....$2.45 per 100 
Certificate of Transfer — Used Trucks....$1.45 per 100 


OTHER NEEDED SUPPLIES 


Used Car Order Pads 


My Daily Work “pocket size prospect book” $1.85 per 12 


Departmental Monthly Quota Cards 


$7.95 per 100 


Prepare NOW for Increased Sales 
Prepaid If Check Enclosed — Otherwise C.O.D. 


MODERN SELLING METHODS Co. 


P. O. BOX 666 


— 





LOUISVILLE I, KY. 


LOWEST COST 


I Automobile Finance Insurance | 


RESOLUTE FIRE 





We are specialists familiar with all the complexities 
of modern automobile finance insurance for finance 
companies and dealers financing their own time-sales. 
Our policies, certificates and other forms are spe- 
cifically designed for this type of insurance. 


Write for Full Particulars Without Obligation 


INSURANC 


E CO. 


19 96 
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HARTFORD 4. CONN 





U. S. Makers Assemble 


152,948 Cars in May 

WASHINGTON. —U. 8. pas- 
senger car production in May 
totaled 152,948 for a gain of 
2,742 over the 150,206 units as- 
sembled in April, the Civilian 
Production administration re- 
ported last week. Truck output 
in May amounted to 74,650 com- 
pared with 81,382. 

The combined car and truck 
tally for May totaled 227,598, 
according to the official CPA 
figures, while Automotive News 
estimated in its June 3 issue 
that May car and truck assem- 
blies in the U. S. hit 221,183, 
within 2 percent of the official 
total. 





which was finally agreed on by 
Senate-House Conferees at a 
three-and-one-half hour session 
Tuesday night, followed appeals 
by Administration leaders, head- 
ed by Speaker Sam Rayburn of 
Texas, for support of the com- 
promise on the ground that it 
was the most effective price con- 
trol extension that could possibly 
be gotten through Congress. 
Nearly all of the _ provisions 
which Economic Stabilizer Bowles 
said would cause him to urge a 


presidential veto are retained in 
the bill. 
Administration leaders in the 


House were joined by some key 
Republicans, including Rep. Jesse 
Wolcott of Michigan, in pleading 
for approval of the conference re- 
port. 

Wolcott, ranking minority 
member of the Banking and Cur- 
rency committee and one of the 
House conferees, told his col- 
leagues that they could vote for 
the report with “full confidence” 
that it preserved the principles 
of the bill as originally passed 
by the House. 

While the bill will necessitate 
many price increases, Administra- 
tion leaders in Congress believe it 
is much less inflationary than 
either of the original measures 
passed by House and Senate. 

If it becomes law, the OPA 
would be extended for a year be- 
yond June 30, its expiration date 
under. present law, but authority 
over prices of farm products would 
be shifted to the Secretary of Agri- 
culture. 

A “decontrol” board would be 
established with authority to 
over-rule refusals by the Price 
Administrator or the Secretary 
of Agriculture of requests to re- 
move ceilings from any commod- 
ity when its supply is deemed to 
be in balance with demand for it. 
Ceilings could be reinstated by 
permission of the board, if prices 
rose drastically after removal of 
the curbs. 


felt was much less objectionable 
than the House counterpart. 

The new bill will compel OPA 
to deal more liberally with pro- 
ducers and distributors. The 
amendments should have the effect 
of encouraging more production of 
desired commodities than have 
some of the policies hitherto pur- 
sued. The bill also transfers to the 
Secretary of Agriculture authority 
to decide which farm commodi- 
ties may be kept under price con- 
trol. 

The Decontrol board would be 
independent of the OPA, with 
power to overrule either the 
‘Price Administrator or the Sec- 
retary of Agriculture. This board 
would be appointed by the Presi- 
dent and approved by the Sen- 
ate. Thus, “packing” would be 
forestalled. 

The most significant decontrol 
provision is the following: 

“Unnecessary or unduly pro- 
longed control over prices and 
rents and use of subsidies would 
be inconsistent with the return to 
a peacetime economy. . . . There- 
fore, it is hereby declared to be 
the policy of Congress... that the 
general control of prices and the 
use of subsidy powers shall... be 
terminated as rapidly as_ possible 
... and in no event later than June 
30, 1947, and on that date the Office 
of Price Administration shall be 
abolished.” 

This is accompanied by provi- 
sions that as soon as practicable, 
and in any event not later than 
Jan. 15, 1947, “the President shall 
recommend to the Congress such 
further legislation as in his judg- 
ment is needed to establish mon- 





HELP WANTED 
An Experienced Ford Service Manager 
One of the East’s largest Ford dealers. 
Has an opening in its organization for a 
top flight service manager. The man for 





Write Box 1309, 
, Detroit 26, giving age, 
and references. 


experience 





SALES MANAGER 


Excellent opportunity with well estab- 
lished, expanding contract manufac- 
turer in metal stamping industry 
serving major industrial corporations 
in automotive, refrigeration and air 
conditioning fields. Sales experience 
and knowledge of manufacturing re- 
quired. Location Cleveland. Replies 
from qualified individuals treated con- 
fidentially. 
Box 1302, c/o Automotive News 
Detroit 26 





| 


CHEMIST — AUTOMOTIVE PRODUCTS. 
Knowledge of sound dampening, adhe- 
sives, saturated felts preferable. Desir- 


Chemists. Permanent position with long 
established, progressive company. Ex- 
cellent opportunities for advancement for 
right man. Location, Metropolitan New 
York area. Send resumes to Box 1296, 
c/o Automotive News, Detroit 26. 





SALES ENGINEER 


Opportunity for top-grade sales en- 
gineer with well established, aggres- 
sive industrial concern in Cleveland, 
Ohio. Experience with stamping or 
stamping assemblies and knowledge of 
fabrication required. Attractive sal- 
ary and expenses. Car necessary. 


Box 1301, c/o Automotive News 
Detroit 26 


etary, fiscal and other policies | qq 


and wages during the balance of 
the fiscal year 1947, and to in- 
sure that general control of 
prices and wages can be termi- 
nated by the end of that fiscal 
year without danger of inflation 
thereafter.” 


Studebaker Names 
Pittsburgh Chief 


SOUTH BEND.—Appointment of 
S. A. Skillman as regional man- 
ager at Pittsburgh is announced 
by K. B. Elliott, 
vice - president in 
charge of Stude- 
baker sales. 

Skillman takes 
over the sales 
territory which 
was merged with 
the Philadelphia 
region during the 
war. George 
Read _ continues 
as regional man- 
ager at Philadel- 
phia. 

The new Pittsburgh manager is 
a naval veteran who before his 





S. A. Skillman 


Under a formula designed to| enlistment held various Studebaker 
stimulate production, price ceilings | field posts, including the manager- 


on any product would have to al- 
low for its 1941 price, plus in- 
creased production costs, based on 
average industry figures, since that 
time. Distributors ceilings would 
have to be raised proportionately. 


ship of the Buffalo region. 


Packard 


(Continued from Page 1) 


A separate formula for cotton motorists sorely in need of replace- 
and wool textiles would force the| ments for their war-weary trans- 


OPA to allow the actual cost of | portation. 


any item or the parity price, which- 
ever is_ higher, 
costs and a “reasonable profit.” 


plus conversion | ¢y]] 


Packard, he said, has maintained 
shop operation throughout 
June and expects July output to 


The OPA’s maximum average/ run 32 percent ahead of the pre- 
price regulation, designed to main-| yious month. He reported certain 
tain 1942 proportions of low-cost | parts shortages as still ranging on 


clothing on the market, woul 


abolished along with another reg-| supplies picture “now looks a little 


ulation requiring increased mar- 
gins for dealing in cotton futures. 


brighter.” 
“If we made a model change this 


Consumer food subsidies would year,” he pointed out, “we would 


be limited to $869,000,000 and, 
with the exception of sugar sub- 
sidies, ended next May 1. Copper, 
lead, zinc and rubber subsidies, 
amounting to $131,000,000, would 
be continued for a full year. 

The bill also contains a number 
of provisions dealing with restau- 
rant prices. 

Only two of the items denounced 
by Bowles as “booby trap amend- 
ments” were removed from the 
measure. They would have re- 
quired authorization by local dis- 
trict attorneys for prosecutions in 
violation cases and provided a 5 


have to shut down for retooling 
for several weeks—perhaps for as 
long as two months. This is no 
time to stop building automobiles, 
or to postpone full employment, 
even temporarily. 

“By continuing our present styl- 
ing, we believe we are fully pro- 
tecting the motorist who buys the 
present Clipper. He knows the car 
he buys today will not become 
dated in appearance tomorrow. 


AUTOMOBILE MECHANICS AND BODY- 
MEN WANTED. Must be experienced. 
$12 per 8-hr. day. Vacation with pay. 
Fine Western climate and scenery, near 
both Yellowstone and Glacier National 
Parks. Ample food and housing at rea- 
sonable prices. Steady employment, no 
Saturday work, overtime pay. Group in- 
surance. Light, clean shop, good venti- 
lation, modern equipment, factory train- 
ing in Buick-Chev. service. MURRAY 
MOTOR COMPANY, Buick-Chevrolet 
dealer, Butte, Montana. 


HEAD 
Commercial Dept.! 


TRUCK 
FLEET 
SALES 


There’s a good job waiting for 
you if you can head commercial 
dept. contacting fleet owners— 
New York area. College grad 
and experience in this line re- 
quired. Should know truck ca- 
pabilities, body types, extra 
equipment, etc. Salary good. 
Write fully. Box 1307, c/o Auto- 
motive News, Detroit 26. 














POSITION WANTED 


25 YEARS AUTOMOTIVE EXPERIENCE 
—Former Army Ordnance Captain avail- 
able in August, wishes connection with 
manufacturer or large distributor. Ex- 
perience includes dealer sales and serv- 
ice, jobber parts and accessories, 8 years 
with manufacturer contacting jobbers 
and dealers. References furnished on 
request. Middle West preferred. Box 
1305, c/o Automotive News, Detroit 26. 





d be| the critical side, but declared the |GENERAL MANAGER, age 37. Aggres- 


sive and sales minded. Thoroughly ex- 
perienced all departments and business 
management. Would also be interested 
in running a deal for someone. Avail- 
able immediately. References on re- 
quest. Box 1308, c/o Automotive News, 
Detroit 26. 


DEALERSHIP WANTED 


WILL BUY % INTEREST in a Ford, 
General Motors or Chrysler dealership in 
Wisconsin, Minnesota, Iowa or Illinois. 
A-1 references, proven sales records, 16 
years automotive experience. Box 1291, 
c/o Automotive News, Detroit 26. 





DEALERSHIP WANTED. Will buy 100 to 
200 car agency or active half interest. 
J. J. Heavey, 322 Copley Road, Upper 
Darby, Pa. 


DEALERSHIP FOR SALE 


“We don’t know for certain what| LEADING TRUCK DEALERSHIP for 


other manufacturers intend to do 
about next year’s models, but we 


percent price increase incentive to |@Ve made up our mind along the 


cotton textile manufacturers. 


sound lines of continuing our pres- 


However, in virtually each in-|@®t Satisfactory Clipper design for 
stance where they had a choice |5°me time to come. 


between comparable Senate and 
House provisions, the conferees 
took the Senate provision, which 
supporters of strong price control 


‘*PLEASE BE ADVISED that new truck is 
sold. Thanks a million, will use your 
service again if necessary.’’—L. G. Stein- 
er, Pandora Garage, Pandora, Ohio. 


sale. Established 13 years. Parts Dept., 
shop equipment, office equipment, build- 
ing and lot on Route No. 1 in New 
Haven, Connecticut. For complete infor- 
mation, write or call Ross and Company, 
569 Columbus Ave., New Haven, Conn. 
Telephone New Haven 7-3531. 


BUSINESS FOR SALE 
SALE: AUTO ELECTRIC SHOP, 
equipment, tools and stock. Midwest lo- 


cation. Priced right. Box 1304, c/o Au- 
tomotive News, Detroit 26. 


FOR 
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PARTNERSHIP WANTED 
OUNG MAN (30) WITH EXCELLENT 
BUSINESS EXPERIENCE and automo- 
bile experience desires to become asso- 
ciated with new car dealer in Chicago 
area. Opportunity to buy part interest 
now or in the future desirable. Box 
1298, c/o Automotive News, Detroit 26. 

AGENCY IN EASTERN NORTH CARO- 
LINA preferred. Had considerable ex- 
perience in sales and management, and 
financially able to enter into a proposi- 
tion in the right location with future 
opportunities. Am now connected with 
an agency awaiting a connection when 
things become more normal. I am not 
looking for a job but a business. Age 
39, married, three children. Box 1293, 
c/o Automotive News, Detroit 26. 

MANUFACTURERS REPRESENTATIVE 

MANUFACTURERS REPRESENTATIVE 
wants worthwhile items for automotive 
hardware implement trade, Texas, Okla- 
homa, Arkansas area. Box 1299, c/o 
Automotive News, Detroit 26. 

VETERAN desires a limited number of 
automotive parts and accessory lines for 
the ten western states or portion. Has 
had an excellent record prior to service 
in the armed forces. Will censider sin- 
gle factory, if possible earnings warrant 
concentrated effort. Box 1303, c/o Au- 
tomotive News, Detroit 26. 

LONG EXPERIENCED AUTOMOTIVE 
DEALER desires representation in 
France for service station and repair 
shop tools, equipment, etc. Write W. J. 
Harrison, 76 Boulevard De La Saussaye, 
Neuilly, France. 


TIRES FOR SALE 


TIRES FOR SALE: Recaps 600x16, $7. 
650x16, $7.50. We guarantee to accept 
prepaid any of our tires (unused) found 
unsatisfactory for full exchange allow- 
ance, 25% deposit required on all orders. 
Walters and Fisher, 621 N. Prince St., 
Lancaster, Pa. 


TRUCKS FOR SALE 


FOR SALE—1942 G.M.C., Model AF 654 
cab over engine 5 ton truck. Low mile- 
age. Excellent tires, platform body, 21’ 
long, 8’ wide. H. P. Small, Bath, Maine. 
Phone 117. 


FOR SALE—2 Tandem wheel automobile 
carriers. Isaac Plasterer, 833 Chestnut 
St., Lebanon, Pa. 


CABS 
All Steel Closed Cabs 


For Autocar 
Military C.0.E. Models 
These cabs are complete with 
fenders, headlights, grille, in- 
struments, air windshield wip- 
ers, cushions, 2 mirrors, etc. 
These cabs replace the open 
cabs as were equipment on late 
model Autocar U models. They 
can also be altered to fit many 

other trucks. 


$255.00 f.o.b. 


New Albany, Ind. 
Subject to prior sale. 
Andriot Equipment Co. 


225 W. Market St. Louisville, Ky. 
Phone Jackson 2167 

















TRUCKS WANTED 











WANTED TO BUY 


All Makes and Models of New 
Trucks 


Also New Bus Chassis 


BEN FISHEL AUTO COMPANY 
2114 Sycamore Street, Cairo, Illinois 











USED CARS FOR SALE 


Automobiles Wholesale 
All Makes — All Models 
Detroit’s Largest Wholesaler 
CENTRAL SALES 


16220 Livernois 
University 27317 








Detroit 
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“NOW I REMEMBER WHAT IT WAS THEY SAID THIS ONE CAME FROM THE FACTORY WITHOUT” 


USED CARS FOR SALE 


WOULD LIKE CONNECTION with dealer 


who is interested in clean, 


low mileage 


cars. John Gee, Victoria, Va. 





CARS 


AVAILABLE 


LARGE SELECTION 
ALWAYS 


OHIO’S LARGEST 
WHOLESALE 
DEALER | 


Mayflower Motors 


Incorporated 


328 West Market Street 


Akron, Ohio 








USED CARS WANTED 





SEVEN PASSENGERS, limousines, 
fives; 


large 
cars must be clean. Prices 
le. McCLINTOCK - CADILLAC, 


Lansing, Mich. 





USED CARS WANTED 


All Makes — All Models 
Any quantity. Highest prices paid. 
Quick Service 
Phone University 25617 or 27317 


CENTRAL SALES 


16220 Livernois 








BUSES WANTED 


WE BUY BUSES of all makes and models. 


any quantity. Also bus chassis. 
BAKER 


LINN- 


EQUIPMENT CO., Lansing 


Michigan. Phone 83814. 








Tines-Good Recap 


GradeF GradeCandA 


Rubber Rubber 
| .. $5.95 $6.95 
Re 6.95 71.95 
MS i acaad das 7.95 8.95 


Good Used Tires, All Sizes, Plenty of Tread. 
Most Tires Have Original Tread, $3.95. 


Lots of 100 or over, extra 10% off. No order less 
than 25 tires—price F.O.B. Send 20% with order. 


MAC’S TIRE SHOP 


1189 COLUMBUS AVE. 


SPRINGFIELD, MASS. 
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BUSES WANTED 





BUSES WANTED 


Used school buses not older than 1937 
model. Good condition important. Any 
quantity. 

QUEEN CITY CHEVROLET COMPANY 


6th & Sycamore St. Cincinnati, Ohio 
Parkway 4880 








BUSES FOR SALE 


ELEVEN THIRTY AND FORTY adult 
passenger Wayne school type buses on 
1941 and 1942 Ford and Chevrolet chas- 
sis. Excellent state of preservation and 
repair with over-size good rubber. Priced 
from $1,500 to $1,750. FLETCHER MO- 
TOR SALES, INC., Jacksonville, Florida. 





and Chevrolet chassis; 
Ford transit type bus. All in excellent 
condition and priced way below ceil- 





ing. Lake Worth Coach Lines, Lake 
Worth, Florida. 
FOR SALE: Six 1942 Ford Buses. High 


ceilings. Two speed axle, 36-40 seating 
capacity. Superior & Union City Bodies, 
Blanton Dunn Co., Emerson 1551. 
miral Wilson Blvd., Camden, N. J. 





SHOP Eu... <NT WANTED 





free wheeling type, 
equipped with automatic safety 
new or used. Write or wire Welborn 
Motor Company, Anderson, 8. C. 


ELECTRIC LIFT WANTED—Capable of 
raising passenger autos. Box 1306, c/o 
Automotive News, Detroit 26. 


SHOP EQUIPMENT FOR SALE 


MODEL F BRANICK TIRE SPREADER, 
two electric vulcanizing moulds, one pre- 
cision buffer, one flexible shaft buffer; 
also, lot of curing tubes, bags and re- 
pair material. Will sell all or part. 
Marion County Motor Co., Jasper, Tenn. 


FOR SALE—CHAIN HOISTS, high speed, 
one ton to three ton capacity, inclusive. 
Yales, Hercules and Peerless. Knoxville 
Buick Company, Knoxville, Tenn. 











FOR SALE: Brake Drum Lathe, new Bar- 
rett model B-35, $641.50. New Weaver 
10 ton jack, hyd., $139.00. New portable 
hand grinder, not type for fender work, 
6” 180 degree wheel, $100.00 Sioux. Ash- 
tabula Nash Sales, 808 Prospect Rd., 
Ashtabula, Ohio. 





Recapping Shop for Sale 
Equipment Like New 


600x16 Recapping mold. 

650x16 Recapping mold. 

Vuleanizer for all size tires. 

Tire Buffer complete. 

Air Bags, Rubber Cement, Vulcanizer 
units, everything complete— 


$1085.00 


Send 20% with Order, Ship Balance 


Sight Draft 


MAC’S TIRE SHOP 


1189 Columbus Ave. Springfield, Mass. 








AUTOMOBILE EQUIPMENT WANTED 


OLDSMOBILE 1940 NINETY front bump- 
er face bar and all three front bumper 
back bars, new or used. Don Lord Mo- 
- Company, Butler, Penna. Wire col- 
ject. 








WILL TRADE 





LUMBER 


We have all sizes of dressed and 
rough pine, oak and gum lumber. We 
need 3 new cars and 5 new trucks. 
We will trade lumber for cars or 
trucks. Write or call 


Mr. Buchanon 


Elliott Lumber Company 


Pine Bluff, Ark. 





AUTO EQUIPMENT 


PLACE YOUR ORDER TODAY 
Improved 
TOW PILOT—*17%,,.,, 
Bumper to Bumper Tow Bar 


Improved Automatic 
RED ARROW 
ONE-MAN 


Tow-Bar 


“Vv” Type (folding) with 
Guide Cables 


$3363 Dealers 


TOW BAR SALES CO. 
FACTORY DISTRIBUTORS 


100 S. Clinton St. Chicago 6, IIL 
ANDover 8888—DORchester 8378 
IMMEDIATE DELIVERY 
Write or Wire for FREE Literature 





PARTS WANTED 


HOOD PANEL for 88 1941 DeSoto, Chrys- 
ler, Part No. 911793. Must be in good 
condition. Contact Humphrey Motors, 
Inc., 1602 Florida Ave., Tampa, Florida. 


WANTED: MOTOR 1941 120 Packard 
eight cylinder. Body for 1941 Fleetwood 
Cadillac. Frame for 1939 Plymouth. Jus- 
tice & Smith Auto Parts Co., Box 1004, 
Jackson, Mississippi. 


1941 BUICK MODEL 40—front bumper 


back bar. 1940 Dodge Tudor Sedan— 
left door shell or complete door. Blan- 
ton Dunn Co., Admiral Wilson Blvd., 


Camden, N. J. 


1941 BUICK MODEL 51 Super frame as- 
sembly, new or used, in good shape. 
— Motor Co., Beaver Dam, Wiscon- 
sin. 








Entire or Surplus Stocks of Chrysler, 
DeSoto, Dodge and Piymouth Parts. For 
Quick Action and Ready Cash, Phone, 
Wire or Write Paul Schmidt. 


GARDEN STATE MOTORS 
Camden, New Jersey 








WANTED 


SEALED BEAM 
BULBS 


Glass Back or Metal Back 
Any Make. 

General Electric 
Westinghouse 
Tung-Sol, No. 4030 
Hall No. 45126 
Autolite No. 1500—Guide 925000 





We will pay top prices for any 
quantity from 100 to 1 million. 
Regular stock or Government 
surplus. 


Write, Wire or Phone Collect 


UNIVERSAL PARTS Ine. 
1528 So. Michigan Chicago 5, Ill. 
Phone Harrison 8113 








23 


PARTS FOR SALE 


NEW MARLATT BATTERIES, 85 in 
stock. Will fit all late model Hudsons 
and practically all trucks. Length 11%, 
width 7, height 8%. Will wholesale one 
or all, These batteries are guaranteed by 
manufacturer. Phil Stewart Motor Com- 
pany, 2640 South 6th St., Springfield, 
Illinois. Phone 2-8512. 


enn 

PAiR OF FENDER SKIRTS for 1942 
Buick, model 51. Trask Motor Sales, 
Hamilton, New York. 


NEW — IMMEDIATE DELIVERY 


Your 

Lit Dene 

Dritls—Sloux Heavy Duty . 
4” with stand ........$126. i 

Drills—Thor Model en ee 

4199, 5/16” ............ 50.00 40.00 


\% Ton Capacity 17.00 10.00 
ZIMMERMAN EQUIPMENT CO., INO. 
Litchfield, Mlinois 














FOR SALE 


One Bear Static Dynamic 
Wheel Balancer 


ALVIN C. RUXER : 
Ford Dealer 
P hone 5 Jasper, Indiana 


——————————————————— 
MOTORS, TRANSMISSIONS, PARTS, AC- 
CESSORIES for most any car. Write for 
catalog. John Gee, Victoria, Va. 
TRUCK PARTS FOR GOVERNM 
TRUCKS. Also have in stock 56 uae 
Jeep motors, complete at $75 each. 65 
JXD Hercules Motors, complete $125 
each. White 160A X Motors, $175 each. 
Hercules RXB Motors, $250 each. Dodge 
truck motors, $125 each. Fulton Auto 
Exchange, 190 Edgewood Avenue, N. 
E., Atlanta, Ga. 4 
a 








Rebuilt Ford Engines 


1932-1936 85 Horsepower ... $83.00 


1937-1942 85 Horsepower ... 0 
1939-1946 95 Horsepower ... 4 
1939-1946 100 Horsepower ... 91.00 
Ford-Ferguson Tractor ...... 59.50 
Exchange prices above include lin: 
heads and oll pump. One-day al — 


service. Installation charges additional. 


ALVIN ©. RUXER 
Ford Dealer 


es Jasper, Indiana 





PONTIAC PARTS 


We have one of the largest stoc 
genuine Pontiac parts in New i 
land. All parts shipped C.0.D., same 
day order is received. 25 percent dis- 
count to all dealers. 


UNIVERSITY MOTOR SALES 
1971 Mass. Ave. Cambridge 40, Mass. 


| 
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ACCESSORIES FOR SALE 


AUTO SEAT COVERS! Close out! Gabar- 
dine twill! For coaches only. While stock 
lasts, $6.95 per set in lots of ten sets 
or more. Bay Sales, 374 Bay St., Roch- 
ester 5, N. 


| 


pay ted nce mn - 

is metallizing. John P. Hi Mo- 

tor Co., Inc., 800 Commerce at. Lywee: 
burg, Virginia. 

HUDSON MOTOR, carburetor, transmis- 
sion, differential re building. Extra 
Prompt service. Strictly Hudson, nothing 

else. Wilsey Hudson Sales, Lima, Ohio. 





FOR SALE 


Car display—18’x24’—complete with 
platform, awnings, side coverings, 
electric fixtures. Ideal for new or used 
car display. Price $395. Bendall Pon- 
tiac, 1611 King Street, Alexandria, Va. 
Phone OV-1600. 














YOU 


CAN MAKE MONEY 


WITH USED CARS! 

With This Merchandising Plan 

A training course with a 
step by step process, from 
buying to the final sale, in 6 
easy lessons. 

Learn to avoid the pitfalls 
and mistakes that cost you 
money. 

This plan is the result of 
25 years of successful used 
car merchandising experi- 
ence. 

You, too, can increase your 
profits by many thousands if 
you follow it. 

Your total cost, only $25. 

Send today for “USED 
CAR MERCHANDISING.” 


AUTO SALES & SERVICE 
303 W. MAIN 


PUYALLUP, WASH. 
a ay 





It’s every dealer’s story 
-- Packard tells it first 


Every dealer knows how it feels to “sweat out” deliveries. 


He knows how it feels to be in the middle — with feverish 
buyers on one side, and fever-building new car ads on the other. 


So. it was natural for ai// dealers to cheer Packard’s “no-sell” 
explanatory advertising in recent issues of the newspapers. 


This particular ad ran in twice as many newspapers as were 
used for Packard’s biggest car-announcement campaign. It ran 
over the signature of every Packard dealer in his own home town. 


You'll agree it does a timely job for all dealers—and especi- 
ally for Packard dealers, because they were the first to have it. 
You'll agree, too, that it’s just one reflection of the enlightened 
policies that make the Packard franchise so good to have. 
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